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Telephony Broadens Its Service. 

TELEPHONY takes pleasure in announcing to its readers 
that it has purchased the Telephone Weekly and Telephone 
Securities Weekly, of New York. It is confidently believed 
that add the value of 
TELEPHONY’s service to the telephone field, inasmuch as sub- 


this event will materially to 
scribers and advertisers will hereafter receive the best re- 
sults of the combination. 

Some three years ago Mr. Paul Latzke established, in New 
York, a paper under the name of The Telephone Securities 
Weekly, which had for its special mission the distribution 
of financial and commercial news of the telephone field. Its 
purpose was to appeal primarily to investors and those in- 
Later a 


special edition of this paper, somewhat broadened to include 


terested in the business from a financial view point. 


a technical section, appeared under a separate cover and 
name, The Telephone Weekly. The original paper, circu- 
lating almost exclusively among investors and bankers, and 
known as Telephone Securities Weekly, was also published 
every week. 

Both of these papers have come to TELEPHONY by last 
week’s purchase, subject to confirmation by the stockhold- 
ers and board of directors of the Securities Weekly Co. 

The Telephone Weekly will be merged with TELEPHony. 
Weekly will 
TELEPHONY’sS Ownership with the object of placing commer- 


Telephone Securities be continued under 
cial telephone news and financial articles before the invest- 
ing public, but strengthened by the larger resources and 
more widely developed news gathering staff of TELEPHONY. 

A careful study of the possible results of combining the 
two papers was made, and it is believed that it will meet the 
general approval of the telephone field, as a means of sup- 
plying their need of the best possible service, and fulfilling 
TELEPHONY’S recognized desire to furnish such service. 

While all the good features of Telephone Weekly will 
be retained, it will be strengthened, as above mentioned, by 
bringing to bear the efforts of TELEPHONY’s experienced staff 
of editors and correspondents in all parts of the country. 
TELEPHONY likewise expects to incorporate in its own col- 
umns all the meritorious features of the Telephone Weekly 
which it developed along original lines at the time the 
paper was Started. 

Both of these papers, under Mr. Latzke’s direction, achieved 
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a distinct place in the field and received constant co-opera- 
tion and support from a large number of men occupying 
positions of the highest prominence in the operating and 
also in the manufacturing and supply fields. 

The transfer was made owing to the belief of all parties 
concerned in the ownership of the papers that the industry 
could best be served by a combination of effort in the pub- 
lication of an enlarged TELEPHONY from Chicago, the logical 
center of the Independent field. 

Mr. Latzke retires from Independent telephone journal pub- 


lishing with a record of several years continuous and ear- 


nest service, bearing the good will of the publishers of 
TELEPHONY and of the field. 

Mr. Rufus Hatch Holbrook, who has been Mr. Latzke’s 
staff. 

principal associate editor, will join TELEPHONY’s editorial 


The paper will be strengthened by this merger in a way 
which will make it possible to serve the Independent field 


even more vigorously and efficiently than in the past. 





An Unfortunate High Tension Decision. 

Telephone people have reason to regret the decision in 
the railroad induction interference case mentioned on page 
646. The steam railroad company relied upon the broad 
principle that one must conduct his property in such a 
manner as not to damage his neighbor. It does not appear 
that it alleged in its complaint that the induction com- 
plained of could be avoided by the adoption of another 
system which would be practical and not unduly expen- 
sive. @ M ¢ ii 

The court refused to grant the injunction, holding that 
main use 


the railroad was not damaged in_ the 


of its 


decision to telephone companies. 


company 
property. This is the encouraging feature of the 


High tension interference will certainly disturb their 
lines, often to such an extent as to render them valueless, 
and no remedy in the power of the telephone companies 
to apply has been shown. A remedy is available in the 
hands of the power or electric railway company. 

The arguments of the railroad company have a negative 
value as showing a line of attack which cannot be relied 
upon in the Indiana courts, where, as a rule, decisions of 
the Appellate Court are final, although appeals are some- 


times made from the Appellate to the Supreme Court. 





The Interstate Commerce Act and the Sherman Law. 

Questions will come up at the December 7 conference in 
Washington which may produce an attempt of the Bell 
interests to limit the construction of the Interstate Com- 
merce Act in a way which will later militate against the 
proper enforcement of the Sherman act. 

The Independent telephone companies have, in general, 
stood on the broad ground of advocating supervision which 
will prevent discriminatory rates, including rates putting 
the service on a less-than-cost basis, ‘as well as to prevent 
This is a good thing for the 
The Independents 


charging exorbitant rates. 
public and the operating companies. 
have thus assumed a position which’ makes them logical 
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supporters of a broad interpretation of the act in relation 
to its application to interstate business. 

This position may have some questioners among indi- 
vidual companies, but it is for them to hurry the process 
of house cleaning. 

The National association should be well represented at 
the December 7 hearing, in the interests of the Independent 
companies, and it and the individual companies will do a 
lasting service to the industry and the public if they an- 
nounce a willingness that the law shall receive a broad 


interpretation. 





Perquisites of Office. 

It has long been recognized that certain rights and privileges 
are attached to practically every position which man can fill. 
The railroad employe expects to have a pass for his personal 
use, aside from the company’s business. The telephone man 
expects to have free telephone service because he works for the 
company. This list might be extended indefinitely illustrating 
the fact that all expect to receive special consideration on ac- 
count of the office which they hold. The question naturally 


arises. “How far shall this be carried?” It is certain that a 
limit must be placed somewhere. 

These special privileges may be naturally divided into two 
classes : 

1st, Those special privileges which are natural and inevi- 
table. 

2nd, Those which are artificial, that is, depending upon 
special agreement. This special agreement may even be taken 
in accordance with custom or common. consent. 

The chief of the natural perquisites of office is the increase 
and skill in ability which come to the employe. This is so 
closely bound up with the service rendered as to be insep- 
arable. When a young man enters the employ of a telephone 
company he does so for a certain stated salary. He exchanges 
the labor for the money which the company pays him, but in 
addition to the money he receives a training which -increases 
his ability. Recognizing this, the company increases his sal- 
ary. 

Another natural perquisite is the share in the employer's 
good name. Suppose we have two telephone companies; ae a 
having a reputation for high standards of construction and 
service; “B” having a reputation for slack work and poor 
service. It is evident that the employes of the “A” company 
are more respected than the employes of the “B” company, 
especially if they have been with the “A” company for sev- 
eral years. In this way the employe shares the good name 
of his employer. 

The artificial perquisites of office may be classified as time, 
petty supplies, and service. Under certain conditions of labor 
the employe receives no pay for the time during which he is 
not working for the company, but in many cases a vacation. 
a short period of illness and other absences do not cause a 
reduction from the salary. The company virtually makes th: 
employe a present of a certain amount of time for reason 
which it deems sufficient. It is also customary to allow em- 
ployes to receive to a limited degree certain petty supplies fre 


of charge, or to purchase them at an exceedingly low figure. 





Campaigning by Wire 


By Percy G. Robinson 


During the hotly contested gubernatorial race just finished 


board in the illustration. Each switchboard is equipped with 








in the state of California, the telephone played a very im- the same number of trunks and stations; six trunk lines 
portant part. and eleven stations.. 

In a political campaign the telephone is indispensable. Even The stations are distributed in the five different rooms 
candidates are not more necessary for a good lively campaign. which the suite comprises. The other two illustrations show 
The reason is obvious. two of these stations. 

Meetings must be held, Owing to the fact that the 
where. spellbinders may installation is not perma- 
promulgate their principles, YOHNSON. nent, no cable was_ used. 
and argument, persuasion ii ve The distribution of station 
and appeal, and one might ~ Soc. lines is effected by No. 19 
say “hot air,”’—all used to B. & S. braided and paired 
impress the voters. wire, which, where neces- 

Although the automobile is sary, was laced with lock- 


an admitted means of rapid 
it not 
carry about rapidly 
enough to allow the arrange- 
ment of meetings, the pulling 
of wires (political, not tele- 
soliciting of finan- 
cial aid, and the numerous 
other activities incident to 
a political campaign. There 
is no magic rug to carry the 
politician, as in the days of 
the Arabian Nights. The 
work must be done, he 
must rely upon the telephone. 


transportation, does 


a man 


phone), 


so 








stitch to make a hand-made 


cable, making the wiring 
neat and compact. 
All battery and _ ringing 


power is supplied from the 

respective central offices. 
The installation 

in about three months, and 


has been 
will only remain now until 
the affairs are completed. 
The use to which the com- 
mittee put the system was to 
handle the in 
businesslike 


a 
the 
touch 


campaign 
manner, 
in 


chairman keeping 








The Republican County 
Central Committee, of Los 
Angeles county, California, 
realizing the advantages to be gained by the use of the tele- 
phone, had installed in their suite of offices in the Broadway 
Central Building in Los Angeles, two complete private branch 
exchanges one by each of the telephone companies, the Home 
Tel. and Telg. Co., (Ind.), and the Pacific Tel. and Telg. 
Co. (Bell). 

These boards, as may be seen by reference to the illustra- 


The True Center of Political Activity During a California 
Campaign. 


with his assistants, stenog- 
raphers and his men in the 
field. The precinctmen were 
able to report progress, arrange for meetings and gather in- 
formation, 

In handling, tabulating and giving out the returns, for which 
the people await the final figures, the telephone saves an enor- 
mous amount of time. 

Over 400 precinctmen, in as many precincts, were supplied 
with the form shown and as fast as any information, during 























The Telephone Speeds up the Organization, and Keeps Office Forces Small, and Desks Clear. 


tion, were so placed as to allow one operator to preside 
over both of them, although at times the traffic was sufficiently 
heavy to require an operator at each one. It is perhaps use- 
less to state that the operator is using the Independent 


the count, could be obtained, it was entered on one of the 
forms and reported to headquarters, where they were re- 
ceived and turned over to clerks for tabulation. This the 
precinctman might do himself, or send some one to telephone 
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the report, if a telephone were not available at the polling 
place. 
Previous to the day of election, arrangements were made 


Use this form 
for Partial Returns 


Precinct 





Vets Cast... 


INSTRUCTIONS:—From time to time during the count in your 
Precinct, telephone in to Republican Headquarters the partial returns for 






























































the offices narned below: Main 8469 
Form B Home 60001 
STATE COUNTY 
GOVERNOR SUPERIOR JUDGE 
(SHORT TERM) 
Bell Ee 
P McCormick 
Johnson — 
Wellar 
LIEUT.-GOV. =a 
Works 
Spellacy 
SHERIFF 
Wallace 
SUPREME COURT Hammel 


Form Kept at Headquarters for Compiling Returns from Precinct 
Men. 


for the use of a telephone in the immediate vicinity of each 
polling place. ' 
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Election Returns Telephoned Into Church, 

In New Castle, Pa., the Mahoning M. E. church con- 
ceived the idea of having election returns received in the 
church parlors, as a better place for’ people to obtain 
them than saloons and street_corners, and the matter was 
taken up with the telephone company. On November 8 
the American Union Telephone Co. ran a special wire 
into the church and furnished all the returns as soon as 
they were received in that city. Mr. A. M. Crichton, di- 
vision manager at New Castle, reports that the large at- 
tendance and new faces seen in church were evidence of 
the success of the plan. 





Train Dispatching by Telephone on the Evansville & Terre 
Haute Railroad. 

The Evansville & Terre Haute Railroad Company has 
purchased equipment for a Telephone Train Dispatching 
Circuit between Evansville and Terre Haute, a distance of 
110 miles. 

Gill main line bell selectors will be used for signaling, the 
dispatcher being provided with the new Gill silent calling 
keys. 

There will be 27 train order offices on the circuit and 
each will be equipped with telephones for block and train 
dispatching service. Telephones are to be installed at 
blind sidings to facilitate the operation of trains. 


Economy in Toll Line Construction 
By J. A. Becker 


The proper construction of a toll line involves as many and 
as intricate problems as are to be found in any other branch 
of telephone work. The fundamental idea, of course, as in 
every other line of human endeavor is profitable investment. 
The difficulty, also common, lies in squaring practice with 
theory. 

The need for new lines or additional circuits on existing lines 
is usually determined by more or less thorough traffic studies, 
but is must be confessed that the determining factor in the 
construction of many lines, as regards location, as well as 
mechanical and electrical requirements, has been what “Jim 
James told me.” At the same time it is true that many lines 
so planned and built have been very success‘ul, and all have 
been of material aid in the enormous growth of the telephone 
industry. 


It is not the purpose of this article to go into any extended 


description of the method of making traffic studies, nor to as- 
sign factors or factor weights for such.a study ; but as the traffic 
study not only decides that the line is a commercial possibility, 
but furnishes as well the controlling factor in deciding its 
electrical requirements as expressed in transmission, efficiency 
and its. mechanical requirements in governing its cost, it may 
be readily seen that the traffic study is of the first importance, 
and that no pains should be spared in fully considering every 
factor which even remotely affects the problem under considera- 
tion. 

The improvements in exchange pole line, wire line and sub- 
way construction, in central office design and equipment, and in 
both loca! and toll operating methods have been many and rapid 
within recent years, but with the exception of the production 
of hard drawn copper wire, which is far and away the longest 
stride taken in this branch of telephony, and practically makes 
possible the great range of telephonic communication of today, 
toll construction has advanced very little in its methods since 
the first line was built. 





Electrically, the practice has been to so plan that transmission 
would be at least equal to that of about eight hundred miles 
of No. 8 copper circuit, but as by far the larger number of 
circuits are very much shorter than this, and most messages 
are for distances of Iess than one hundred miles, the shorter 
distance messages are given a service from one hundred to 
five hundred per cent better than standard. This is due, prim- 
arily, to the necessity for considering the mechanical as well 
as the electrical qualifications of the wires available, as, with 
present types of construction, copper wires which may be ac- 
ceptable electrically are of such low tensile strength that they 
cannot be depended upon to support themselves in spans where 
forty or less poles per mile are used. Then, too, the practice 
has been to separate wires two feet vertically, and«from eight 
to ten inches horizontally, requiring for a twenty wire line 
poles of not less than twenty-five feet in length, and this prac- 
tice has been so universal that the mention of a toll line has 
immediately conjured in the minds of all a picture of this type 
of construction. Under conditions obtaining in many parts of 
the country, however, it is possible to build lines of shorter 
poles without infringement of the laws or property rights, and 
there does not appear to any advantage in providing a greater 
vertical than horizontal separation of wires, other than that of 
making the wires more easily accessible. Getting closer to the 
ground, both by means of shorter poles, and by reducing the 
separation of the cross-arms, increases the line disturbances 
by slightly increasing the capacity of the wires due to the nearer 
presence of the earth, and by a slight increase in-inductivity, 
due to the lesser separation. In the case of a line having an 
ultimate capacity of twenty wires the difference in cost between 
twenty-five foot poles, as under present practice, and twenty-two 
foot holes, or even i some cases twenty-foot poles, should be 
a panacea to go far toward curing these ills in the minds of 
those who have to furnish the money to build the lines, or 
who arc charged with their profitable operation. 











November 26, 1910. 


But there are other remedies. The capacity of a wire is, 
within certain limits, in proportion to its size, and for circuits 
which may be used for messages of not to exceed one hundred 
and fifty miles in length, wires of .080 circular mils in diameter 
may be used as against wires of 104 circular mils in present 
practice. Thus the increase in capacity due to the nearer ap- 
proach to the earth is approximately balanced by a decrease, 
owing to the smaller size of the wires themselves. 

So, too, the increase in inductivity due to smaller separation 
of the wires may be balanced by means of more frequent trans- 
positions, and by the use of the running transposition this may 
be accomplished at a very small additional expense. 

To provide for the decrease in the tensile strength of the 
wires, the number of poles per mile may be increased from forty 
to fifty, or even sixty, with a resultant gain in the comparative 
net strength of the line, and a saving up to fifty per cent, de- 
pending to a certain extent on local conditions, but. principally 
on the class of line the construction of which is considered 
under both types. 

The problems noted above may be calculated for any given 
conditions as accurately as are any of the mechanical or elec- 
trical problems with which we have to deal, and it is apparent 
that the possibility of the savings suggested warrants their full- 
est consideration. In a word, the idea should be to use wire 
proportioned to the service required, and poles which will give 
the required clearance along highways, at the same time having 
in mind the greatest ultimate economy. Where the business is 
of such a volume and for such distances, therefore, that wires 
of .080 circular mils will provide proper transmission for not 
less than eight out of ten circuits, leaving longer haul messages 
to be cared for over more efficient circuits, the building of a 
twenty wire line of twenty or twenty-two foot poles, set sixty 
poles per mile, rather than twenty-five-foot poles set forty 
poles per mile, will effect a saving in construction cost of from 


TELEPHONY 





627 





30 per cent to 50 per cent, depending mainly on local conditions. 
Such a line also represents a net gain in what may be termed net 
tensile strength, for while it is true that the smaller wires have 
a lower tensile strength, they will, for the shorter spans, require 
considerable less tension to get them up to the required sag. 
This contention is not made to apply to such extreme or abnor- 
mal conditions as prevail in the case of a severe sleet storm 
or violent wind storm, from which our experience has provided 
no adequate protection. 

It may be assumed, however, that the smaller circumference 
of the wire in conjunction with the shorter span may be an 
advantage rather than otherwise, as the loss in tensile strength 
of the wires is balanced by the smaller load or pressure-bearing 
surface of the wires themselves, and by the lower tension under 
which they are normally strung. 

Such a line should be strengthened where necessary by ad- 
ditional guying rather than by placing heavier poles. This is 
just as true of lines built according to the best present standard 
methods of construction, for while it is possible to secure poles 
that will withstand almost any pressure, it is not practicable. 
Very few, if any, poles give away through direct downward 
load, and for sidestrains, either through wind pressure, or a 
combination of wind and snow or sleet, “a good guy in the 
field is worth two poles in the line,’ of whatever class the 
poles may be. 

From the standpoint of depreciation—fixed annual charges 
—the great reduction in the first cost of the line, which is the 
base from which all charges must be made, would more than 
offset any slight increase in rate of depreciation which might 
be necessitated in some parts of the country. So that from 
every point of view it would seem to be a matter of economy 
to design and build circuits for service, and pole lines for cir- 
cuits, instead of allowing cheap pole line construction to wag 
expensive copper circuit loads. 


Telephone Rates—lIs a Rational Basis Possible? 


A Paper Presented Before the National Municipal League at Buffalo, N. Y., Nov. 15, 1910. 
By Dugald C. Jackson, 


Professor of Electrical Engineering,. Massachusetts Institute of Technology—Member oy the Chicago Special Telephone Commission, 1907— 
_Expert on Telephone Rates for Massachusetts Highway Commission 


The question of fair telephone rates is a very complex one. 
It is much more complex than the question of fair rates for 
gas or for tramway service. A gas company has a particular 
commodity to sell,—associated with the disposal of some by- 
products, to be sure,—but the main object is to sell one par- 
ticular commodity. A telephone company, on the other hand, 
must sell service, which is more difficult to accomplish satis- 
factorily than the sale of commodities perhaps for psychological 
reasons. On account of the wide range of -service that tele- 
phone companies must supply, it seems necessary to group 
their customers and organize the groupings on the grounds of 
the use likely to be made of the service. This grouping of 
telephone subscribers as residence subscribers, business sub- 
scribers, private branch exchange subscribers, special line 
subscribers, etc., etc., has become substantially universal. 
I will here give my own answer to the query that 
is found in the title of this paper. A ratiorial basis of 
rates is possible, and it primarily consists in arranging the 


groups of subscribers so that no group fails to bring the revenue 
necessary to operate its service, and so that the subscribers 
are so fairly associated in the groups that in none are a con- 
siderable proportion of the subscribers not self-sustaining. Both 
of these acquisites are commonly neglected in the rates main- 
tained by telephone companies. 





Rates Have Grown Up. 

The rates charged for telephone service in all the important 
American cities have grown up in accordance with expediency 
and as the result of the judgment and experience of the tele- 
phone officials and it is, therefore, not astonishing that the tele- 
phone companies have become accustomed to assert that rational 
methods of analysis cannot be applied to test the reasonableness 
of such rates. Ready means of intercommunication are now 
so essential a part of business and social life that it is equally 
natural for subscribers to view askance the efforts at telephone 
rate-making which depend only on expediency or on the judg- 
ment of certain officials. Skepticism of the fairness of tele- 
phone rates fixed in that manner has led to investigations in a 
number of the more important American cities and states, and 
has produced reports like those made by the Merchants’ Asso- 
ciation of New York in 1905, the Special Telephone Commis- 
sion of Chicago in 1907, the Board of Trade of New Orleans 
in 1908, the Travelers’ and Merchants’ Association of Baltimore 
in 1910, and the recent studies of the Commissions of the City 
of Los Angeles and of the states of Massachusetts and Wis- 
consin. 

The activity thus stirred up seems to give promise of the 
general adoption of a more raticnal basis of charges for serv- 
ice. It is undeniable that the judgment displayed by telephone 
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officials has built up their business marvelously, and has made 
the telephone a necessary tool of commercial and social inter- 
course; but the very importance thereby given to the telephone 
service makes indefensible any opposition to legitimate efforts 
to get rates on a more rational basis. Guiding principles is 
so complex a subject can be evolved only as the result of 
thorough-going statistical study of the problem. 

The startling complexity of the telephone rate problem is 
illustrated by the introductory statement of the Commission 
of Engineers who in 1907 made a comprehensive report of the 
telephone situation in Chicago. I will quote three paragraphs 
from that report: 

“A telephone company in a large city must face a problem in 
many respects more complex than that of any other public 
utility corporation. The water department is called upon to sell 
a single commodity; namely, water, and at prices which are 
fixed with comparative readiness. The gas company also is 
called upon to sell a single commodity, metered for nearly every 
customer, and its conditions in dealing with customers are rela- 
tively simple. It may sell some additional by-products, as coke, 
tar and ammonia, but the quantities and market values of these 
are readily arrived at. The traction company has a more com- 
plex problem than some of the other purveyors of public utilities, 
but even here the price paid by the several patrons is uniform 
and the substantial difference between patrons lies only in the 
lengths of the rides which they may choose to take. 

“The telephone problem, on the contrary, involves many com- 
plexities, partially caused by the relatively large number of classes 
of service which the telephone company must offer to its patrons 
for the purpose of fully developing the telephone service of the 
city, and partially by the intangible character of the electric 
medium with which the telephone business is carried on, the 
delicacy of the apparatus used, and the wide difference in the 
manner and extent of the use of the apparatus by the various 
subscribers. 

“If a telephone company properly extends the telephone service 
in the city, it must be prepared to take care of the requirements 
of a range of patrons as wide as the interests of the city itself, 
including the largest business organizations, the hotels, the news- 
papers, the professional men, the small business houses, and resi- 
dences of all classes. It must provide apparatus for the service 
of each class of patrons which will enable it to furnish the serv- 
ice to each subscriber at an appropriate price within his means. 
It is desirable for the prices to be graded so that the largest 
user shall not pay less than his fair share of the expense of main- 
taining the traffic and the remuneration to the company for its 
investment, and equally so that the smallest user may get his 
telephone service at a price which is within his means and yet is 
reasonably remunerative .o the company for its outlay.”’ 


There are four general principles that cannot be safely de- 
parted from when considering rates of a public service com- 
pany. These may be stated in the following words: 

1. The company is granted certain privileges by the public 
for the purpose of enabling it to furnish readily some type 
of service to the people, and it should be expected to furnish 
service fitting the needs of the people: good of its kind, and 
at prices which are reasonable when judged by the conditions. 

2. The company must not be unnecessarily harassed, but 
must be afforded reasonable opportunity for economically trans- 
acting the business related to giving the service for which the 
company was organized; and it must be allowed to make 
sufficient returns on its investment to enable it to attract the 
best and fairest minds to the management, and maintain a 
position of stable credit with the investing public. 

3. A public service company in a new and developing coun- 
try must see before it opportunity to earn returns on its in- 
vested capital which are large compared with those adequate 
in stable and thickly-settled regions, in order’ that it may 
secure the capital needful for developing its plant and extend- 
ing its service to meet the apparent needs of an expanding 
but not yet stable population. 

4. A new company, even in a stable country, ought to earn 
more than current rates of interest for its investors whose 
enterprise enables them to take the risks of establishing the 
business, but the rate of return on the investment may be 
expected to approach current rates of interest after the busi- 
ness has become profitable and is firmly established on fixed 
franchise rights covering a long period. 

I will not here give the arguments to show the validity of 
these principles, or attempt to explain their significance. An 
acceptance of those general principles, leads as a consequence 
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thereof, to recognizing that an equitable system of telephone 
rates should distribute the burden of expense which must be 
borne by the company for operating, maintenance, depreciation 
and interest, between the users with reasonable consideration 
of the proportion of the expense which is caused by the service 
in each of the several classes; and the classes of service should 
be subdivided in such a manner that subscribers with rela- 
tively similar wants will naturally group themselves together. 


Charge in Proportion to Use is Ideal. 


The ideal method of charging for telephone service is to 
charge each customer in proportion to the service he receives 
from the company, measured in quantity received and of the 
quality corresponding to his needs; and to make the charge 
to all customers 4s low as is consistent with the operation and 
maintenance of the property, accompanied by the payment of 
a fair return on the money invested. When unlimited service 
rates are charged, two kinds of customers, namely, business 
customers and residence customers, are ordinarily differen- 
tiated from each other. Each of these kinds may be grouped 
in various classes by arranging individual subscribers on special 
lines, associating two or more subscribers on a party line, 
providing private branch exchanges, etc., according to the 
needs of the customers; and the rates charged for service in 
the several classes may be expected to differ, on account of 
differences in the cost of equipment required in different classes 
and on account of differences in the average amounts of use 
of the telephone by customers in different classes. 


Advantage of Message Rates. 


Message rates for telephone service have decided advantages 
over flat rates in many particulars. Message rates manifestly 
make it possible to reduce the price of telephone service to 
the small users to the smallest fair annual charge for what 
they actually receive; and this is particularly true if effective 
and convenient means for curbing extravagant use of the 
service are introduced, as by the introduction of prepayment 
service, and convenient for collecting accounts are provided. 

The smallest fair annual charge referred to is one that is 
sufficient to cover a reasonable interest and depreciation and 
maintenance for the portion of the plant that must be pro- 
vided for the use of the average of the individual users in 
the subscriber’s particular class, added to an amount which is 
proportional to the average number of messages transmitted 
from his telephone in a year. 

All legitimate expenses of the operating company must obvi- 
ously be provided out of the revenue obtained from the rates, 
and the rates should raise only enough revenue to meet these 
expenses, provided the word “expenses” is used comprehen- 
sively so as to include returns on the investment. The ex- 
penses may be grouped as executive (general), operating, 
maintenance (repairs), taxes, renewals (depreciation), and the 
return on the investment. The last item is sometimes referred 
to as “interest” and sometimes as “interest and profit.’ In 
the latter phrasing, I presume that the interest referred to 
must be taken at current rates for secured investments, and 
that any additional return required to support the solvency 
of projects referred to in the third and fourth of the above 
mentioned general principles, may be called the “profit.” A 
reasonable standing surplus is needed as a reservoir to main- 
tain a parity of conditions from year to year, and if this has 
been drawn upon it must ‘be replenished as earnings warrant. 

A Plea for Rational Analysis. 


If the rates by which the revenue is raised are to be put on 
a rational basis, there must be some better reason for the 
differences between the charges for different classes of service 
than the best judgment of company officials, however able 
and experienced those officials may be. These differences now 
rest almost altogether on expediency, what the traffic will bear 
as shown by the growth of the service, and a certain bulk 
judgment of the possibilities. To improve on this, it is neces- 
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sary to obtain an intimate statistical knowledge of the traffic 
of each class of subscribers, the plant investment required to 
provide that traffic, the effect of the traffic on the wear of 
plant, the expenses of operation associated with the traffic, 
and other like information that telephone companies have not 
been in the habit of gathering or recording. The plant, the 
money, and the traffic statistics must be brought into asso- 
ciation. The telephone companies have heretofore been satis- 
fied to hold their accounting as a species of auditing capable 
of showing what dividends the company can pay after leaving 
some surplus as the result of any year of operation, and they 
have failed to erect it into a statistical structure which will 
afford indications of the relative reasonableness of their differ- 
ent rates. The hesitancy of company management to enter 
upon full statistical records and study of its business when 
not compelled to do so by the influence of keen competition 
such as exists in some branches of manufacturing, is perhaps 
not unnatural, but it is a hesitancy that needs to be over- 
come for the joint good of the public and the serving com- 
panies. 
Elements of Reasonable Rates. 

As a basis of determining the reasonableness of rates, the 
following factors must be taken into account: (1) the annual 
cost entailed by the investment which is needed to care for 
the subscribers’ wants, which investment depends not only on 
the cost of the plant required to connect the subscribers to 
the exchanges, but also on the amount of traffic which is 
handled over the subscribers’ lines; and (2) the cost per mes- 
sage entailed in caring for the subscribers’ traffic. 

The property required for each class of service must. be 
maintained day by day, and also must be replaced as it de- 
preciates from any cause below an efficient condition; interest 
must also be earned upon the investment. These should not 
be apportioned among the classes of service directly in pro- 
portion to the numbers of subscribers in the classes, but should 
be apportioned in proportions depending jointly on the num- 
bers of subscribers, the character of the plant required, and 
the amounts of traffic in the several classes. The annual cost 
entailed by the investment which is needed to pay for the 
subscriber’s wants, therefore, depends upon two things. One 
is the mere fact of his taking telephone service, and therefore 
requiring the company to furnish equipment whereby it may 
be ready to serve him—the cost of which equipment is affected 
by the kind of line he subscribes for, as special line, two- 
party, private branch exchange, etc. The other is the extent 
of his traffic, since a large amount of service originated by a 
subscriber calls for a larger investment in certain portions of 
the plant than would be requisite to care for the wants of a 
subscriber with a similar line but smaller traffic thereover. 

The costs over and above the return on the investment are 
made up of (a) an operating cost; (b) the costs of general 
expenses (including taxes), superintendence, advertising, cur- 
rent repairs, instrument rentals, messenger expense, conduit, 
pole and roof rentals, sublicensee expenses, and the like; and 
(c) the depreciation charge. 

The investment required per subscriber in the various classes 
of service is a complex quantity. For instance, each subscriber 
requires one substation-and one drop wire, regardless of the 
character of service; special line subscribers each require one 
subscriber’s telephone circuit with switchboard connection; 
party-line subscribers are each chargeable with a part of the 
cost of one subscriber’s line and switchboard connection, etc. 

Interest and depreciation (renewals) carry a larger influence 
in the affairs of a public service company than in average 
business affairs, particularly because the total income of a 
public service company is a fraction of the actual money 
invested instead of being a multiple thereof. It is, therefore, 
manifest that a detailed knowledge of the cost of producing 
the property required for sustaining the public service is one 
of the features of prime importance in the problem of arriving 
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at rational rates. This points to appraisals of the property 
of the telephone, as done in Massachusetts and Wisconsin, 
since the companies themselves seldom have adequate records 
of either property units or property costs. The apportion- 
ment of investment and annual expenses between classes of 
service for the purpose of testing the reasonableness of exist- 
ing rates or fixing new ones, requires the assumption of fac- 
tors and the utilization of averages which the old type tele- 
phone man may criticise, but such criticism may be captious 
rather than just. The whole fabric for instance, of charges 
for insurance depends upon careful acturial computations 
founded on the use of averages and it works out advantageous- 
ly for both the insurer and the insured. A careful insurer 
would have a profound distrust of an insurance company 
which failed to gather, record, and use all pertinent statistics 
in connection with its rate making. 
What Constitutes a Fair Test of Reasonableness. 

One of the difficulties of the situation is to devise a test of 
the equitableness of rates which, as a test, will be satisfactorily 
applicable to all cases. It is being urged in some quarters that 
cost of specific performed service shall be determining. In 
other quarters, it is urged that the “value of the service” to 
the subscribers shall be determining. The latter seems but 
another way of proposing to make charges according to “what 
the traffic will bear,” when that phrase is used in its objection- 
able sense of taking as much as the subscribers will give up. 
This phrase, “what the traffic will bear,” however, has a meri- 
torious significance which differs from its popularly accepted 
meaning of taking all that the customers will pay. According 
to its meritorious and correct meaning, it signifies that the 
charges made for service are adjusted as between the com- 
pany and each of its customers, so that the company finds the 
dealings profitable with each, when the full situation is con- 
sidered, and each customer receives services which, as nearly 
as practicable, meets his requirements, and costs a price which 
makes the service advantageous to him, while no unjust dis- 
criminations between customers are allowed. 

In passing, I will make a note that the last phrase does not 
involve equal prices to all customers, but does involve the 
treatment of all customers so that they obtain from the com- 
pany relatively a full return for their money. 

It seems to me that the test of the reasonableness or equit- 
ableness of the rates maintained by a public service corpora- 
tion is found in: (1) The effectiveness and simplicity with 
which the schedule classifies the customers, so that the total 
required income is collected in a manner which secures the 
same rate for all customers of a class obtaining approximately 
like service, though customers belonging in different classes 
may be subject to quite different rates because they obtain 
service with differences of character which essentially affect 
the cost per unit; and (2) the certainty with which the rates 
secure from each class of customers the full annual operating 
cost of the service in that class and such a proportion of the 
reasonable return on the investment as the customers’ traffic 
can afford. It then becomes a matter of public policy to deter- 
mine whether a company receiving a public grant shall be 
privileged to take a larger proportion of profit from one class 
of customers than from another, the word “profit” being used 
to signify the aggregate return on the investment. This is a 
relatively new question in public policy, and the ultimate 
limitations of the policy must rest with experience and the 
future expressed judgment of our most judicial minds. It 
would be a manifest injury to the nation if the policy became 
so circumscribed that the railroads would feel that equal pro- 
portions of profit must. be earned on all parts of their systems 
and from all kinds of traffic. What the effect of so circum- 
scribed an answer would be in the case of corporations giving 
service within the limits of a single city or a single state like 
most of the telephone companies is not so clear. 

The cost of performing the service seems to me the most 








630 


important factor in determining rates, but its application to 
telephone service must be made with a cautious consideration 
of all the facts. Reasons for this are obvious when the prob- 
lem of telephone service is carefully scrutinized. In city serv- 
ice, the large business users demand a celerity and accuracy 
for the service which adds much to its cost. Physical condi- 
tions prevent providing this fast service for one class of sub- 
scribers and not for others in intimate intercommunication 
therewith. But some of the latter classes, as for instance, the 
residence users of moderate means, may have no interest in or 
care for the remarkable speed and accuracy which character- 
izes the telephone service of many American cities. Service 
of a lower grade of speed and accuracy, which is less costly 
to produce, would equally well satisfy the desires and needs 
of such subscribers. A distinction should, therefore, probably 
be made in class rates, so that the cost of extraordinary speed 
and accuracy may be placed on the classes of subscribers who 
demand it. 

A similar condition exists in the relations of city and rural 
telephone service. The business subscribers of the city demand 
the speediest and most accurate service obtainable at any cost, 
but rural subscribers are usually well satisfied by a more 
leisurely grade of service. However, the city conditions are 
forced, by the demands of the city, to be spread over both 
the city and the closely related rural communities; and, here 
again, the extra cost of the speedy service ought to be borne 
by the classes of subscribers imposing it. As the provision 
of the speedier service requires greater investment in rural 
plant than might otherwise be necessary, it is obvious that the 
cost of performing specific service in the suburban communities 
may not always be a fair basis of rates in case the cost is to 
be put where it belongs. 

The foregoing indicates that city business rates may be 
reasonably expected to be higher than residence or rural rates. 
A differentiation between business and residence users under 
flat rates has heretofore been common, and this is additionally 
justified by the lower average calling rate which is usually 
characteristic of residence subscribers where flat rates are in 
vogue. The relations pointed out above apparently justify an 
adjustment in favor of residence users of moderate require- 
ments even when measured rates are adopted. The policy of 
some telephone companies apparently is in this direction, al- 
though those companies have endeavored to support their 
policy on the untenable theory of charging in proportion to 
what the traffic will bear. 

Progress is plainly being made in the direction of rational- 
izing telephone rates. One of its indications is found in the 


syllabus of an opinion delivered in a telephone rates case by 


the Wisconsin Railroad Commission, which says: 

“No reasonable objection can be taken to a schedule of rates 
based upon the actual quantity of the service rendered.” 

It would be difficult to quarrel with this, provided “quantity” 
is construed to comprehend both the number of messages and 
the distance of the message transmission; it being understood, 
however, that any comparison must rest between users needing 
service of equal quality. If the latter condition is not tacitly 
understood, the statement ought to be amended so as to read 
that no reasonable objection can be taken to a schedule of 
rates based upon the actual quality of the service required and 
the quantity rendered.” 

As also showing the tendency toward rationalizing rates, I 
will quote from a recent finding of the Massachusetts Highway 
Commission in respect to telephone rates: 

Knowing that a certain revenue must be raised the Massa- 
chusetts Commission has pointed out, 

“That the district to be covered by a given telephone rate 
should be the territory generally used by the great majority 
of the subscribers therein, rather than a much larger territory, 
the greater portion of which is seldom used by the majority 
of subscribers. 
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“That the company should collect its revenue for calls be- 
tween more distant portions of the territory from those who 
make use of such service, rather than from those who use 
only local service involving the use of a much smaller portion 
of the plant. 

“That the suburban exchanges have of necessity so much 
occasion for calling into Boston and vice versa that the five- 
cent toll rate between Boston and suburban exchanges should 
be extended to cover the longest distance consistent with a 
well-balanced schedule and with fairness to the company. 

“That business service, at least, except for essentially local 
service, should be placed on a measured basis; and 

“That so far as it is possible to do so, the rate schedule 
should be so made as to furnish telephone service to the small 
user at the lowest yearly charge that is fair and equitable, 
and, on that as a basis, adjusted to meet the requirements of 
the medium and larger user.” 

Telephone companies still assert that no rational basis for 
telephone rates can be found. A few or the companies have 
adopted their rate schedules as the result of certain actuarial 
operations, but most of them have arrived at their schedules 
by the path of expediency and gradual modification. Few can 
support the reasonableness of their schedules on a foundation 
of facts produced from their accounting records, but I believe 
that this condition not only ought to be overcome, but it is 
likely to be overcome. The willingness of the telephone com- 
panies to co-operate with supervisory commissions, in gather- 
ing, and, to some degree, in studying, cost and traffic statistics, 
is an encouraging indication. With accumulating statistics 
which give a clearer understanding of costs of giving service 
and the relation of speed and accuracy of service to its costs, 
each modification of rate schedules under the supervision of 
wisely constituted commissions ought to approach closer to a 
rational basis. A more effective organization of cost keeping 
than has yet come into vogue should be insisted on. It must 
also be constantly remembered that traffic is a factor of the 


- utmost importance, and traffic statistics must be made of rec- 


ord and carefully studied. 

The telephone rate problem seems as complex as any facing 
the Public Service Commissions, not excepting the problem of 
railroad freight rates; but telephone rates are usually made 
for the territory of an individual city, or, at most, an individual 
state, which gives ground for expecting more rapid progress 
in improving the basis of fixing telephone rates than can 
probably be reasonably expected for freight rates. 





What an Evansville Newspaper Thinks of the Cumberland 
Company. 

Monopoly service in Evansville, Ind., where the Cum- 
berland keeps a Bell stronghold and deprives Independent 
subscribers in the surrounding country of connection un- 
less the owners of the system will bow to the trust, has 
some features that create unfavorable public opinion. A 
recent article in the Evansville Press gets after the Cum- 
berland company on a small service matter, and winds up 
with the following example of vigorous newspaper English: 

“The Press believes that this is a people’s fight against 
a big corporation that already has a monopoly and wants 
to get more. It has too much of an exclusive field now, 
so it is seeking to oppress. 

“It seeks to bind, blind and gag the people of Evansville. 
It isn’t fair; it isn’t a ‘square deal’ and The Press calls 
upon the city officials to fight for the people’s interest as 
they were elected to do. It is a fight against a monster 
of greed. It is a fight for principle and right. 

“What have you, Mr. Merchant, to say?” 





Self-love is born of narrow minds. The broad, whole-souled 
lives are those of men who can see beyond their own petty ills. 
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‘The Passing Show 


The Bell Sense of Humor—Carty’s Paper—Boston Brokers Unloading Bell Stock, Etc. 
By J. C. Kelsey 


I received a great compliment, the other day. 

A prominent Bell man said that he liked TreLepHony, and 
laughed at various articles. 

He said also that the entire Bell company smiled, too. 

So say several, in the same sad tones. 

Another standard! 

We now have standard smiles, and look for standard brains, 
all made in one beautiful bell mould. 

Well, well! we should rest content. 

The Independents smile— 

And the Bell, too.— 

It is not very often the case that everybody is pleased. 


If the Bell smiles at the columns of TELEPHONY this year, I 
am pretty sure that they will have cause, next year, to laugh 
uproariously. 

Their echoing laugh will be heard in each and every Bell 
corridor. 

I was assured that they were pleased with the free advertis- 
ing. 

And then this prophet, with divine connections, assured me 
that three years more would see all of us put out of business. 


Why is it that the Bell officials never allow us to live more 
than three years at a time? 


I notice that the parent Bell is bragging about having 5,000 
more stockholders.— 

Further, that Boston brokers have 25,000 less shares than 
they usually have on hand. 

Is the printing press out of order, or do the rats realize that 
the ship is sinking? 

Can this unloading process be considered significant? 

Or is it an outburst of humor? 





Another beautiful thought was presented—that the Bell had 
5,000,000 prospective stockholders among their 3,500,000 sub- 
scribers. 

Is the Bell company contemplating a Mutual Telephone Com- 
pany? 

Surely, this quaint and curious group of men can get a 
smile out of anything. 





But you never saw an owner of Bell licensee stock smile. 
Nor have you seen a minority holder of Western Electric 
smile.— 
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And it is doubtful if any holder of Western Union will ever 
smile again. 

Oh you Bell sense of humor! 

It must comfort you! 

The New York Telephone Co. is again bearing gifts. 

Look out! 

Within that Trojan horse, you will find enemies. 

They want to pay New York something. 

They want to furnish the abominable service to the city at 
half price. 


It is old Dr. Competition again! 

Strange, how this natural monopoly fakir resorts to so many 
artificial restoratives. 

It may not be competition in New York, for the present. 

It is only “Fear” of it. 

Fear is the most sickening emotion. 

Yet I imagine Bell officials smile and smile again. 


We are indebted to J. J. Carty for some curious fancies. 
Mr. Carty is chief engineer for the parent Bell. 


It seems that a group of European officials held a telephone 
meeting in Paris. 

It was called the “International Conference of European Tele- 
phone & Telegraph Administrations.” 


They signally honored Mr. Carty by asking the representa- 
tive of the only telephone exchange in America to contribute 
a paper. He grabbed the invitation as a chance to take a whole- 
sale knock on automatic telephones. 

Can it be that the divinely appointed speech monopoly are 
directing their efforts against automatic development, because 
they do not have reserves on hand to adopt it? 











The next era of change for the Bell will take quite a little 
reconstruction or reserve money. 

Their last report showed book reserves of but $33,000,000— 
about one-sixteenth of their replacement value. 

Yet Mr. Carty naively says that they have the money for re- 
placement on hand. 

Why did he feel called upon to explain the financial diffi- 
culty? 

Strange that anyone should suspect the Bell of not having 
money to burn. 
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A little thing like 1910 construction need not bother the 
Monte Cristo Company. 


It was very interesting for Mr. Carty to settle for all time 
the question of automatic telephones. 

So great is the gift of prophecy, that if you count up the 
telephones in New York in 1930, you will find just 2,142,000 
stations. 

Further, that “subscribers will be able to converse with ease.” 


They can’t do it now. 





Mr. Carty was diplomatic enough to remember the great 
author of Universalism—the Monte Cristo of the telephone, and 
owner of Swiss cattle on the Vermont hills. 

Mr. Vail will yet be a great man. if the advertising persists. 





We are a great nation! 

We must have a leader. 

We lean breathlessly upon his remarks. 
The Bell worship rallies about a leader. 
Insurance people have one, too. 

Paul Morton has had his say. 





This great insurance president threatens to sell his railroad 
stocks and bonds unless freight rates are raised. 

Paul Morton once was a Santa Fe official. 

The Salt Trust had a railroad one mile long, running from 
the salt works at Hutchinson, to the Santa Fe tracks. 

Rumor was current in Kansas that it cost as much to haul 
a barrel of salt over the one mile as it did all the Santa Fe 
miles. 

Paul Morton was caught with the goods.— 

Like all of the old administration pets, he got a good job.— 

He went to the Equitable at $80,000 a year. 

If the railroads want higher rates, some persons other than 
Morton should speak. 

It might hurt the cause. 

Fool friends are always dangerous. 

We can all feel relieved, as we loaf around hotels and ex- 
changes, that J. P. Morgan takes no exercise. 

Mr. Morgan shuns exercise, eats heavily, smokes much and 
has been pall-bearer to nearly all his friends. 

What are we to believe these days? 





Or is the financial world a little kingdom by itself? 

Evidently it is. 

Alfred Baker, a Chicago man, says: 

“The real rulers of the United States are the financiers.” 

A financier is a person who uses other peoples’ money, and 


then keeps it. 





“What was legally right a generation ago, is today wrong.” 

“No longer is the rule in the hand of soldier or sage.” 

“And it can not be denied, that if these ruling financiers had 
observed principles of equal rights and justice in their dealings 
with the people, they would not now be facing the insistent 
demand for government regulation.” 





A strange confession! 

Does Mr. Baker have in mind the Bell’s treatment of licensee 
stockholders ? 

Possibly not, because he thinks they are fair—like unto the 
lily. 

“These corporations must be fitted into our democracy.” 

Sure ! 

After the velvet has been taken, too. 

Sure! 
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After millions and millions of poor devils have been squeezed 
out. 

The Great Roosevelt spoke constantly of “morality” and does 
so yet.— . 

Yet never once did he say a word about the rights of small 
owners of stock. 

Not a word for the relief of the man who puts real money 
into enterprises. 

No wonder he fell. 

Financial men think they are rulers. 

That is the worst of it! 

But the French noblemen thought they ruled the peasants. 

The future does not preclude the possibilities of other and 
more modern Madam Defarges. 

The United States necessarily runs a mint 

And the mint has a Director. 

A Chicago banker has the job as a director of the mint. 

Once he ran a butcher shop and lost money. 

Now he voluntarily comes forward and says the packers are 
losing money. 

He even approves of Garfield’s jocular report. 

But the foolish friend of the packers lays the high cost of 
meat on the telephone. 


The telephone order requires.a delivery wagon! 

And further, the director of the mint says, the butchers pay 
rent. 

So you have the latest cause of the high price of meat. 

The packers should get a testimonial from Jack Johnson. 

The financial world is greatly excited because Alfred Van- 
derbilt is looking for a new wife. 

When Alfred settles this momentous question, the price of 
stocks will rise to dizzy heights. 

At the horse show, a $50,000 trotter won a prize. 

And then Franklin MacVeagh’s wife, according to dispatches, 
actually dared to go out into the cold with a $10,000 coat on 
her back. 

MacVeagh is another government official, who objects to 
dirty bills, and also because they are too big to fit his pocket- 
book. 

But he is Secretary of the Treasury of the United States, 
and at his beck and call, stocks rise and fall. 

Wonderful! if it were true. 


Another exciting thing occurred which gave Wall Street a 
great panic. 

Andrew Carnegie told the Mechanics’ Society that he pre- 
ferred to be poor. 

Andy somehow hangs on to the mortgage on the steel plant 
with great vigor. 

The public only own preferred and common stocks. 

The passing show is amusing! 

But the striking garment workers of Chicago do not think 
so. 

The poor wretches object to working 13 hours per day. 

They have no $10,000 coats to keep off the frost. 

Women wore $10,000 cloaks in Rome. 

Yet dark ages followed for centuries. 


Predatory corporations are in bad. 
And they realize that the sharp tooth of an enraged populace 
can tear them to pieces in one hungry gulp. 
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They are trying to be good. 

Not advertising in magazines that they are going to be 
good,— 

But going to be good in practice. 





Going back to the laughing tendencies of Bell officials—I 
want to tell you how little these divinely-guided people under- 
stand matters. 

One man said that if TELEPHONY thought it could help the 
Bell intu giving their licensee minor stockholders a decent deal, 
it might go on for a hundred years wasting its time and ink. 
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Lest some one misunderstand— 

The bull-headed tendency of the Bell is well understood.— 

There is no Hercules existent these days who can clean 
Augean stables with ease. 

The mildest intelligence can appreciate the futility of trying 
to make the Bell do something decent. 

Its record is too well known. 

The financial world has a great many comic opera aspects, 
and some tragedy. 


MORAL :—Laugh and grow fat! 


New York City May Seize Bell’s Conduit 
System 


One of Most Powerful Weapons of New York (Bell) Telephone Company in Its Fight to Keep Independents 
Out of Greater New York May be Lost to that Corporation Should City Authorities, as Now Held Prob- 
able, Take Over Subways Carrying All Low Tension Wires, the Property of Empire City Subway 
Company, Ltd., Which is Controlled by the Bell—Suit Begun by City in 1903 Looking to 
Forfeiture of Subway System,and Payment to City of Large Sums of Money Alleged 
to Be Due It, Still In Hands of Referees— Recent Peculiar Development. 


It is understood to be not improbable that, in the near fu- 
ture, the City of New York will seize and appropriate to itself 
the immense conduit system of the Empire City. Subway Co., 
Ltd., in that city, together with that of the Consolidated 
& Electrical Subway Co., leaving the final adjudication of 
its right to do so to subsequent litigation, instead of allowing 
the companies to retain possession of the conduit system until 
the courts have determined the city’s right to take them 
under the contracts of these corporations with the city. 

Should this act be consummated the New York (Bell) Tel- 
ephone Co., which controls the Empire City Subway Co., will 
be deprived of one of its most potent weapons in its fight to 
keep the Independents out of Greater New York. 

The Empire City company owns and operates the low ten- 
sion, or telephone and telegraph wire-carrying conduits; the 
Consolidated owns and operates the high tension wire ducts. 
Each concern has a monopoly of its particular branch of the 
business. 

Each company entered into a contract with the city which 
provided among other things, for the payment to the city 
of all net earnings over a certain amount, which was to be 
retained by the company. The city also retained the right to 
take absolute possession of the property of either company, 
after January 1, 1897, upon payment of the actual cost of 
construction. ‘ 

The control of the ducts was in the hands of the Censoli- 
dated Telegraph & Electrical Subway Company, an Edison 
concern, until 1891, when the low tension ducts passed to the 
Empire City Company. On May 15, 1891, that company con- 
tracted with the city to pay it yearly all profits over 10 per 
‘ent on the company’s cash capital actually invested. 

Not a cent has ever been paid to the city by the company, 
although it has operated hundreds of miles of conduits all 
ver Manhattan Island and received large sums from the New 
York Telephone Co., the Holmes Burglar Protection Co., the 
telegraph companies and other concerns. 

In 1903 the city authorities found the annual statements of 
receipts and disbursements made by the company, as_ stipu- 
lated in the contract, to be imperfect, and an investigation 
was made by the Commissioner of Accounts. He became con- 
vinced that the city had been deprived of millions. In the 
fall of 1903, therefore, suits were begun against the Consoli- 
dated and the Empire City companies and on June 27, Adrian 


Joline, Hamilton Odell and Eugene. Philbin were appointed 
referees to take testimony. It was found necessary to try 
first the suit against the Consolidated. A year was consumed 
in an examination of the books of that concern by account 
ants. Ever since there have been practically weekly referees’ 
hearings. 

The city’s case is practically all in. But the defense is to 
be heard, and until that is finished nothing can be done in the 
suit against the Empire City Subway Co. 

[he city’s complaint against the latter company charges 
that its books and accounts were fraudulently kept; that the 
actual cost of construction was increased to make it appear 
more than it really was; that millions of dollars were charged 
against earnings which should not have been so charged until 
the company had shared with the city and that dividends. were 
improperly paid. 

While the city has not received anything from the Empire 
City, its stockholders, mainly the New York Telephone Co., 
have received dividends, once at least as high as 9 per cent, 
and in the year 1908 $248,630 was paid out to stockholders. 

Testimony taken recently before the referees developed th« 
interesting fact that in 1905, two years after the city’s suit 
for an accounting from both companies was started, valuable 
books belonging to the Empire City company were destroyed 
This admission was extracted from- Auditor Brown, of the 
New York Telephone Co. 

Assistant Corporation Counsel H. P. 
trying to locate the books of the company, which would 
show how much was paid for the construction of the conduits 
of the Consolidated and the Empire companies. ‘The cost, 
as claimed by the latter, is known to be grossly excessive. 

An indication of the seriousness with which the New York 
Bell regards the city’s suits found in the fact that it has 
recently reopened its proposition made to the Board of Esti- 
mate and Apportionment some two years ago. This proposi- 
tion looks toward a plan to secure a complete and permanent 
monopoly of the telephone service in Greater New York. 
In it the company offers to pay the city $116,000 a year for 
the first five years, increasing the compensation to $200,000 a 
year after the twenty-fifth year. 

In addition to this the telephone company offers to furnish 
telephone service to the city for 50 per cent less than the 
schedule rates, and to adjust its rates periodically so that 


Walker spent months 
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its net earnings will never exceed 10 per cent on invested 
capital. When the board first considered this offer a con- 
clusion was reached adverse to the telephone company. The 
question has now been referred to Corporation Counsel Wat- 
son for an opinion. The Corporation Counsel has also been 
requested by the board to advise as to the validity of the 
company’s franchise. 





Topeka Earnings for Six Months $12,000 Better than 
in 1909. 

A growth in telephones of 917, and in gross earnings of 
$11,257.98, accompanied by a decrease in bond interest of 
$113.06, are notable items in the showing of that extremely 
well managed property, the Topeka Independent Telephone 
Co. of Topeka, Kans. The central office occupies one of 
the best telephone buildings in the country, from a practical 
standpoint, in which fine appearance is combined with util- 
ity, and located right opposite the capitol of Kansas. This 
exchange is known throughout the entire country as a lead- 
ing member of the Gary system of Independent properties. 
Its advance is of general interest throughout the state to 
operating companies, and by telephone investors every- 
where it is looked upon to show what good management 
will do toward steadily improving the condition of a prop- 
erty. 

As an example of the way the plant is maintained, it may 
be stated that not long ago this.company was able to report 
every single pair of wires in its cables in good working 
condition. 

The comparative statement for the six months ending 
September 30, 1910, is as follows: 

Six onths Ending 














Sept. 30. Sept. 30. 

1909. 1910. Increase. 
GROSS GCOFMINGB 2... ccccccess $78,906.82 *$90,164.80 $11.257.98 
PE cp csccccocaceoeaes 49,947.94 *56,294.31 6,346.37 
Met GGYRINGS ...ccccvcce $28,958.88 $33,870.49 $ 4,911.61 
‘ (Decrease). 
Interest on bonds ......... 13,937.96 13,824.90 113.06 

Balance for dividends or ; 
beterments ....e-cec. $15,020.92 $20,045.59 $ 5,024.67 

Number of telephones in 

use and owned by com- 

EN cacccsddessaceteneevs 6,121 7,038 917 
EE Eg ck kb bebo ere nenenbars $ 62,423.33 
TO CARIBE occce tcc cactcccveseces $643,000.00 
Less owned by company ..........sse00- 110,000.00 533.000.00 

Capital stock authorized issued... .$1,000,000.00 $400,000.00 


*Includes Tolls. 





Wisconsin Railroad Commission’s Reasoning in Regard to 
Hotel Branch Exchange Extension Rates. 

The status of the extension telephone connected with 
the hotel branch exchange is a subject of considerable dis- 
cussion on the part of the telephone men and the public as 
well. In the recent case of the National Travelers’ Asso- 
ciation of America vs. the Wisconsin Telephone company 
and the proprietors of several hotels in Milwaukee, al- 
though the Railroad Commission did not hand down a 
formal decision it stated its opinion very clearly. The es- 
sential points, taken verbatim from this opinion, are as 
follows: 

“The principal contention of petitioner relates to the 
charge of ten cents exacted by the hotel proprietors for 
outgoing city calls. It is claimed that in view of the fact 
that the telephone company charges but five cents for each 
such call at its public pay stations it may not either di- 
rectly or indirectly establish or cause to be established 
other pay stations where it may charge in excess of five 
cents for a similar service. In response to this conten- 
tion, counsel for the company argues as follows: 

“The money that the guest pays, if he pays the hotel 
for the use of the telephone in the room, does not belong 
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to the telephone company in specie; it is the money of the 
hotel; if the guest fails to pay his bill, pays but half of 
his bill, or pays twice his bill, the loss or gain is the ho- 
tel’s. The company has a schedule of rates for hotel serv- 
ice, as it has for all other service, and it furnishes this 
under contract to the hotel at its regular rate, irrespective 
of who uses it. The company does not exercise any more 
supervision as to who uses the telephone in the rooms of 
the hotel than it does as to who uses the telephones in the 
rooms of the Commission.” 

If the position of the company be sound, its responsi- 
bility to the public terminates at the private switchboard 
of the subscriber, and the latter may exact of the public 
such charges as he may choose for the joint service that 
he and the telephone company render. This would enable 
citizens to establish public pay stations at which charges 
could be exacted which it would be unlawful for the tele- 
phone company to exact. Although in such event the 
service rendered would be a joint service, the most im- 
portant part of which would be performed by the facilities 
of the telephone company, the company would neverthe- 
less be absolved from all responsibility for the charges 
made to the public therefor, because it would receive no 
greater part of the charge than the amount it receives for 
a similar service at any of its public pay stations. We are 
not convinced that the company can bind itself by contract 
to thus perform a service indirectly for the public or any 
part thereof which will result in the public being obliged 
to pay more for such service than could be demanded if 
the company performed it directly and entirely by means 
of its own facilities. If such practice were permitted, it 
would open the door to discrimination, and thereby afford 
a means of evading one of the most important provisions 
of the statute, and render it impotent to accomplish the 
purpose of its enactment. 

As we view the situation, the private system within the 
hotels is but an extension of the telephone company’s sys- 
tem as far as the former is used to furnish telephone serv- 
ice to the public in connection with the latter. In such 
connection the stations in the rooms of the hotels are as 
much pay stations as those located in the company’s booths 
in the hotel lobbies. In fact, both parties to each of the 
contracts here under consideration must have regarded the 
situation in the same light, for in each of such contracts is 
contained the following stipulation: 

“It is expressly understood and agreed that the service 
rendered by, or in connection with, the said Hotel System, 
forms a part of the general service supplied by the com- 
pany to its subscribers, and that the Hotel System shall 
be maintained at all times at a standard of efficiency equal 
to that maintained for other subscribers in its Milwaukee 
exchange, and the subscriber agrees to maintain at all 
times that part of said service which it agrees to perform 
at a similar standard of efficiency. 

“The duty of the telephone company under the circum- 
stances is either to make such arrangement with the ho- 
tels that the charges from the stations located in the room 
of the hotels shall be no greater than those excated at 
other public pay stations of the telephone company, or to 
discontinue the rendering of joint service in connection 
with such hotel systems.” 





New Issue of Federal Bonds. 

The Federal Telephone & Telegraph Co., Buffalo, N. Y., 
is offering the public its first and refunding 5 per cent 
zold bonds at a price which makes the yield about 6 per 
cent. 

In a pamphlet announcing the bond offer, President B. 
G. Hubbell calls attention to the financial statement show- 
ing that the company has increased its net earnings $151,- 
972 Over a year ago. 
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‘To Determine Scope of Interstate Commerce 
| Act 


Interstate Commerce Commission Call Conference of Representatives of Telephone and Telegraph Corpora- 
tions at Washington, on December 7, to Discuss Provisions of Recent Amendment to Interstate Com- 
merce Law Bringing These Companies Within Its Scope—One Result Will be to Exactly Fix 
‘Status of Companies With Lines Wholly Within One State, but Which Accept Messages 
From Connecting Companies Outside the State and Transmit Messages Over Con- 
necting Lines Outside the State—Free and Reduced Rate Service—Discus- 
sion to be of General Nature—International Association 
Likely to Represent All Independents 


An important conference of representatives of telephone 
and telegraph companies of the country has been called to 
meet in Washington on December 7, at 10 a. m. The con- 
ference has been arranged for by the Interstate Commerce 
Commission for the purpose of determining the exact inter- 
pretation of the recent amendments. to the interstate commerce 
law which bring these two industries within its scope. The 
notice issued by the commission to the various companies, 
and a copy of which has been sent to TELEPHONY for publi- 
cation, says the conference will be held “for the consideration 
of the following questions relating to the application of the 
act to regulate commerce, as amended, to telegraph and tele- 
phone companies: 

‘1. What telegraph and 
to the act to regulate commerce? 

“Under this head attention is directed to the 
cases which may arise. By a state company is meant one 
whose lines are located entirely within one 
interstate company one whose lines extend from a point in 
one state to a point in another. 

“(a) If a state gompany receives a message at a point 
within the state, for transmission to a point without the state, 
which it transmits over its lines to another point in the state, 
and there delivers to an interstate company for transmission 
to destination, is the state company, by virtue of its participa- 
tion in this transaction, made subject to the act? 

“(b) A state company and an interstate company 
switchboard connection. If the two lines are connected so 
that a person within the state talks with a 
point without the state, or so that a message is transmitted 
directly from a point within the state to a point without the 
state, does that amount to interstate commerce which brings 
the state company within the purview of the act? 

“2. May telegraph and telephone companies subject to the 
act issue franks entitling to free interstate service, or may 
they grant free interstate service, and if so, to what extent? 

“3. Are telegraph and telephone companies subject to the 
act required to file tariffs of charges under the sixth section? 

“4. Do sections 2 and 3 of the act, forbidding rebates and 
undue preference apply to telegraph and telephone companies? 

“This session will not be for the purpose of determining 
the status of any particular company, but rather for a discus- 
sion of the meaning and application of the law in the re- 
spects above mentioned. 

“( Signed) EDWARD A. MOSELEY, 

“Secretary, the Interstate Commerce Commission.” 
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Telephone companies should see to their representation 
Promptly, in order that the industry may receive the special 
consideration it needs, and not suffer by an attempt to con- 
strue railway principles into a too broad relation to the 
widely different problems of the wire using business. ° That 
this may be done if the commission does not receive active 
co-operation is shown by the following: 
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Should Telephone Statistics be Under Control of a Railway 
Committee ? 

President Martin S. Decker, Interstate Commerce Commis- 
sioner, at the Twenty-second Annual Convention of the Na- 
tianal Association of Railway Commissioners, held at Wash- 
ington, D. C., beginning November 15, 1910, spoke as follows: 

“With the bringing of telephone and telegraph companies 
under the jurisdiction of the Interstate Commerce Commission 
and some of the state commissions it has become appropriate 
that a committee on telephone and telegraph rates and service 
should be established by the association, and [ recommend 
that such a committee be authorized. 

“It is suggested also that suitable provision should be made 
for a committee on the statistics of telephone and telegraph 
companies. This can be done by extending the work of 
the railroad statistics committee to that subject, making 
suitable change of the committee name, or by authorizing a 
separate committee for that purpose.” 

The importance of having a special committee to look af- 
ter the telephone business is apparent to all who appreciate 
the size and complexity of the work which will be thrown 
upon it. The open-minded attitude of the Commission on 
the subject is indicated by the tone of Mr. Decker’s address, 
and other evidences of the spirit in which it approaches its 
task. 

At the same time it must be borne in mind that the In- 
terstate Commerce Commission is no body that will give way 
to special pleading based on expediency, or the desires of any 
group of interests. Arguments before this body will have to 
be logically rounded out, and solidly founded on facts and 
statistics, which can be left with the commission for checking 
and analysis. 

The Independents are fortunate in having such a body as 
the National Independent Telephone Association headed by 
Frank H. Woods, who combines the qualifications of attorney 
with those of an operating man, has a wide knowledge of 
telephone problems, and comes from a state having commis- 
sion control over the telephone business. With representa- 
tion of the Independent industry concentrated in this body, 
acting with the co-operation of all who are able to give the 
matter individual study, progress can be made in aiding the 
commission to work effectively, with the co-operation of the 
operating companies, and secure such initial interpretation of 
the law as will be most equitable and most effectively aid 
sound development. 

*The Wording of the Act. 

The sections of the Interstate Commerce law which will 
come up for consideration are as follows: 

“The provisions of this act shall apply to 
telephone and cable companies (whether wire or wireless), 
engaged in sending messages from one State, Territory or 
District of the United States to any other State, Territory or 
District of the United States, or to foreign country, which 
shall be considered and held to be common carriers within 
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the meaning and purpose of this act The provisions 
of this act shall not apply 
messages by telephone,, telegraph or cable wholly within one 
State and not transmitted to or from a foreign country from 
or to any State or Territory aforesaid. All charges made 
for . . . the transmission of messages by telegraph, tele- 
phone or cable, as aforesaid, or in connection therewith, shall 


to the transmission of 


be just and reasonable; and every unjust or unreasonable 
charge for such service or any part thereof is prohibited 
and declared to be unlawful: Provided that messages by 
telegraph, telephone or cable, subject to the provisions of 
this act, may be classified into day, night, repeated, unrepeated, 
letter, commercial, press, Government and such other classes 
as are just and reasonable, and different rates may be charged 
for the different classes of messages: And provided further, 
that nothing in this act shall be construed to prevent telephone, 
telegraph and cable companies from entering into contracts 
with common carriers for the exchange of services.” 

The measure provides that all common carriers must “es- 
tablish, observe and enforce just and reasonable” classifi- 


cations, rates, et¢., any others being “prohibited and declared 
to be unlawful.” 

The issuance and use of franks, free passes, etc., by tele- 
phone and telegraph companies are prohibited, except to 
“officers, agents, employees and their families.” In another 
portion of the report, however, the issuance and use of such 
franks and free passes is permitted common carriers when 
the recipients are charitable or religious institutions or per- 
sons, or of a kindred nature or calling. 

A violation of this provision is stated to constitute a mis- 
demeanor, and is punishable for each offense, on conviction, 
by a penalty of not less than $100 and not more than $2,000. 
The person using the free pass or frank is equally liable and 
is subject to a like penalty.” 

The conference which is to be held next month will not 
have for its purpose the determining of the status of any par- 
ticular company, but will be given over to a full discussion of 
the meaning and application of the law as applied to telephone 
and telegraph companies and will be of interest to tele- 
phone operators. 


Minnesota Ouster Action vs. Bell Believed Sure 


Prominent Attorneys in Minneapolis and St Paul who are familiar with charge laid before Attorney General 
of State by E. H. Moulton, President of the Tri-State Telephone Co. (Independent), Hold that Evidence 
is of Such a Nature That Suit Can Hardly Be Avoided—Would Result in At Once Temporarily 
Restraining Bell From Excercising Control Over Winona Property, Lately Purchased, 
and Prevent Its Purchase of Any Other Independent Froperties in State—Action 
Will Probably Be Brought Under Minnesota Law, Which Resembles Sher- 


man’s Act — Attorney General’s 


While, because of the temporary absence of Attorney Gen- 
eral George T. Stimpson, no decision has been made public 
by his office this week as to the prosecution of the ouster 
suit by the State against the Northwestern Telephone Ex- 
change Company (Bell), prominent attorneys, both in this 
city and in St. Paul, express the conviction that the evidence 
laid before the Attorney General is of such a character that 
the action prayed for must necessarily be taken. 

Should this be done a temporary injunction will be asked 
restraining the Northwestern Bell from exercising any con- 
trol over the company at issue (the Winona Independent) 
and preventing it from acquiring, by purchase or otherwise, 
any other Independent properties in the world. 

The action, mention of which was made by this paper last 
week, will be brought in the District Court of either Ramsey 
or Hennepin counties under sections 5168 and 5169 of the 
State code, otherwise known as the Minnesota anti-trust law. 
It embodies the same features as the Sherman act and pro- 
vides individual and corporate penalties. 

The criminal provisions of the law, it is believed, will not 
be invoked. The. action will be brought against the American 
Telegraph & Telephone Company, the Northwestern Tele- 
phone Exchange Company and the individual officers and 
directors of each. Simplified, the Tri-State company will 
allege that the purchase of the Winona exchange was an act 
in restraint of competition, and will ask that the Northwest- 
ern company be deprived of all its corporate rights and fran- 
chises in Minnesota. ’ 

As stated, the information laid before the Attorney Gen- 
eral upon which is based the request for this drastic proceed- 
ing, was embodied in a formal affidavit made by E. H. Moul- 
ton, president of the Tri-State Telephone & Telegraph Co. 
(Independent), which has headquarters in this city. 

Mr. Moulton charges that the Northwestern company is 
owned and controlled by the American Telegraph & Tele- 
phone company; that until 1893, when certain patents expired, 


Decision Expected Next Week. 


it held a practical monopoly of the telephone business of the 
United States, and that before and since that time it resorted 
to all kinds of devices to stifle competition and drive out 
Independent concerns. 

The affidavit cites that, in pursuance of a conspiracy, the 
A. T. & T. purchased in 1909 a controlling interest in the 
Western Union Telegraph Company, one of its principal com- 
petitors, and that since then there has been no competition 
between the two. 

The specific charge is then made that the Winona exchange, 
through which the Tri-State company did business, was pur- 
chased by the Northwestern company for no other reason 
than in furtherance of the policy of the A. T. & T. to clear 
the field of all competition. 

Counter allegations and denials have been filed by C. P. 
Wainman, vice-president of the Northwestern Bell. The Tri- 
State company was represented at the presentation of its 
affidavit by Harlan P. Roberts, of Minneapolis, attorney for 
the company. J. O. P. Wheelwright represented the Bell 
company. 

“The Northwestern Company,” said Mr. Moulton, when 
asked concerning the matter, “had a modern and efficiently 
equipped exchange in Winona. The Independent exchange, 
owned largely by James A. Tawney, was old, poorly equipped, 
and worth not more than $20,000. It was, however, doing a 
paying business and was the only open channel, without the 
construction of a new system, for the Tri-State company to 
enter Winona. 

“The Independent exchange was purchased by C. P. Wain- 
man, representing the Northwestern company, for $100,000 
Shortly after the purchase the Tri-State wires were discon- 
nected and the company was refused admission to Winona 
local wires through the formerly Independent exchange. Like 
wise, local subscribers in Winona were refused the use of the 
Tri-State toll lines.” 

Among the statements made by the Bell interests in rep] 
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November 26, 1910. 


to Mr. Moulton’s affidavit was one ‘to the effect that the Tri- 
State had been offered the opportunity to buy the Winona 
plant and had refused to do so: This Mr. Moulton charac- 
terizes as absolutely false. He asserts that the Bell paid 
$100,000 for the property, which was worth at a liberal esti- 
mate not over $20,000. 

Commenting on the question of competition as against 
monopoly, Mr. Moulton said: 

“IT stake my reputation on the statement that the users of 
telephones in Minnesota are saving $2,000,000 a year since the 
advent of the competition which we introduced here. There 
are 30,000 residence telephones in St. Paul and Minneapolis. 
The charge is $2.50 per month. If the Tri-State was not in 
existence, the customers would be paying $4. Today the toll 
to Duluth is only 40 cents. In Colorado, for the same dis- 
tance, where there is no competition, the rate is $1.25. This 
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is a plain example of what was and is being done in cities 
and States where competition does not exist. 

“In the city of Winona, where the Bell company located 
about 1880, the service was so poor and the rates so exorbi 
tant, that the people rebelled against the extortion and formed 
an Independent company. Then the service was improved 
and the rates lowered. Finally the Northwestern company 
absorbed the Independent company. After this was accom- 
plished, the former inferior service and high rates resumed. 

“The suit just brought will enlighten the people as to their 
rights, the results of monopoly and what they have secured 
by the competition offered to the Bell company by the Tri- 
State and other Independent telephone companies. Attorney 
General Simpson will bring the suit, I am certain.” 

An announcement is expected from the Attorney General's 
office next week. 


Can the Trusts Kill the Sherman Law? 


Attempt to Line Up Employes Exposed—Leslie’s Weekly and American Banker Favor ‘‘The Interests’’—In- 
siduous Publicity Dwells on Iminaginary Damages to Business and Carries Veiled Threat of 
Interests to Create a Panic—Sherman Law Prevents Piracy Against Independents. 


A concerted effort will be made at the coming session of 
Congress to secure a modification of the Sherman anti- 
trust law in the interests of the corporations that have 
been formed in violation of its provisions. One of the 
evidences of this consists of a series of appeals directed to 
the managers of these corporations urging them to use 
their influence to that end. Within the last few weeks 
all of the newspaper editors and big corporation men have 
received copies of a neatly printed pamphlet, entitled, 
“The Menace to Business of the Sherman Anti-Trust Act.” 

The principal portion of the reading matter of this 
pamphlet is supplied by extracts from Leslie’s Weekly, 
an organ of the big financiers of Wall Street, and the 
American Banker. This foreword, unsigned, appears also: 

“The articles included in this pamphlet are intended to 
present in a clear and logical manner the dangers to the 
business of the country from the threatened enforcement 
of the Sherman act. In other words, they show the 
necessity of its thorough amendment or else its re- 
peal. 

“Are the great businesses involved in this menace to sit 
idly by until it becomes a factor making for widespread 
disaster? In every community one or other of the nearly 
1,200 great combinations exerts an influence. Why should 
this influence be wasted? Should it not be applied to 
meeting and opposing the inflammatory arguments of the 
upholders of the rigors of the Sherman act? Should not 
the combinations still further combine to create a sane 
public sentiment that would sustain the members of Con- 
gress who may in this matter put patriotic common sense 
above mere demagogic appeal? Should hard times and 
panic follow the enforcement of the act will they not affect 
every wage earner in the land as well as every share- 
holder and bank depositor? It is something for the editor, 
the lawyer, as well as the wage earner and the capitalist, 
to consider.” 

No name appears anywhere on the pamphlet as sponsor, 
and no clue to the authorship is given. Telephone men 
will be interested in a perusal of this naive appeal to the 
unlawful combinations that stand in fear of the conse- 
quences of a vigorous enforcement of the anti-trust law, 
for the reason that among the list of corporations appended 
which it is stated are vitally interested in stopping this 
crusade of law enforcement is the American Telephone & 


Telegraph Co., a combination of more than 98 others, a 
holding company with that number of subsidiary organiza- 
tions. 

This activity of the big trusts, the telephone trust among 
others, is due to the belief that President Taft and Attor- 
ney-General Wickersham intend to follow up a favorable 
decision in the Standard Oil case, which they expect soon 
to be decided, with prosecutions all along the line. The 
articles quoted in this pamphlet state very clearly that 
the failure of the giant combines to accept federal incor- 
poration will be followed by an attack upon all of them 
that are vulnerable. The worried attitude of the trust 
magnates is shown in this paragraph: 

“As regards the business interests of the country, the 
significance of the injunction against the railroad com- 
panies increasing rates secured some months ago by the 
government, is the revelation that any federal adminis- 
tration, republican or democratic, may on a moment’s 
notice, outlaw any great combination or consolidation of 
capital—and practically every large industrial enterprise 
answers this description—by denouncing it as a violation 
of the Sherman anti-trust act and immediately beginning 
suit against it. Since every great combination of capital, 
with trifling eceptions, is contrary to this act, the possi- 
bilities of the abuse of this power and the consequences 
to the industrial world are enormous.” 

This is an exaggeration of the truth in respect to indus- 
trial and commercial enterprises. The only corporations 
inhibited by the Sherman law are those which have been 
formed for the purpose of suppressing competition. The 
law is violated only when one of two or more companies 
engaged in performing the same service buys out the other 
or all of them are combined for the purpose of restrain- 
ing the freedom of trade. Section 1 of the act defines the 
offense in this language: “Every contract, combination 
in the form of trust or otherwise, or conspiracy in restraint 
of trade or commerce among the several states or with 
foreign nations, is hereby declared to be illegal. Every 
person who shall make any such contract or engage in any 
such combination or conspiracy, shall be deemed guilty of 
a misdemeanor and, on conviction thereof, shall be pun- 
ished by fine not exceeding $5,000 or by imprisonment not 
exceeding one year, or by both said punishments, in the 
discretion of the court.” 
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The legal theory of “restraint of trade” has been that 
when competitors combine trade is restrained. When the 
Bell telephone company, owning a plant in the city of 
Wichita, Kan., for instance, purchases the competing plant 
there, it is a clear case of restraint of trade, of an at- 
tempted monopolization of the business of wire communi- 
cation of that city. The same is true whenever it pur- 


chases competing companies that serve more than one 
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state. The invocation of the anti-trust laws of the state 
and the threatened suit by the government have stopped 
this piratical warfare upon the Independents of the coun- 
try, but if the attempt to secure the repeal or modifica- 
tion of the Sherman law is successful, it will be resorted 
to again. Independent telephone men_ should protect 
themselves by standing solidly against any legalization of 
what is now unlawful. 


$1,500,000 for New Plant in Dallas 


Final Step in Preparing for Big Campaign in Dallas—$500,000 Paid Up Capital for Company Now Incorporated: 
In Texas—Will Increase to $1,500,000 to Develop City on Big Scale—Strong Local 
Board of Directors—Plans for Long Distance Lines. 


is a motto that is to be vindi- 
cated in the management of the big new Independent plant 
going on at Dallas. J. C. Casler, who for some years has 
been identified with leading movements for the upbuilding 
of Independent plants in the Lone Star state, can now 
have the satisfaction of pointing to a strong board of local 
men, controlling the operations of :a company with $500,- 
000 paid-in capital, a charter providing for $1,500,000, and 
already owning a telephone byilding than which no finer 


“Texas for the Texans” 


exists in the country. 

Work on building for an opening list of 10,000 tele- 
phones, and connecting up with the surrounding plants 
with toll lines, is to be pushed vigorously from now on. 

A Texas charter was granted the Dallas Automatic Tele- 
phone Co., at Austin, on November 16. 

The directors of the company number many who are 
among the most prominent and vigorous of the business 


men of Dallas. They are Henry D. Lindsley, Clarence 
Linz, J. S. Kendall, J. Fred Schoelkopf, F. X. Eberle, . 
Frank Austin, C. F. Freeman, J. C. Casler, Rhodes S. 


Baker and H. D. Eberle. Among the stockholders not in 
the directorate are Captain A. J. Brown, Cecil L. Simpson 
and John A. Barnard. 

J. C. Casler, general manager of the company, says 
for the present the capital stock will remain as it is— 
$500,000—fully paid up. The concern has been incorporated 
under the general laws of Texas, and it is anticipated 
that the capital will be advanced to about $1,500,000 as 
the plant is installed and earnings develop. 

As is well known, the company has already erected a 
handsome telephone building, constructed especially for 
the purpose, at the corner of Jackson and Harwood streets. 
This structure was pronounced by many telephone men 
during the recent Independent telephone convention to 
be a marvel of completeness, and built for a high grade, 
economical and permanent service. The photographs pub- 
lished in TELEPHONY, where they appeared in advance of 
publication in any other journal, show the class of work 
done by the management of this hustling new winner of 
laurels in the Independent field. 

In addition, underground lines have been laid in various 
business streets prior to paving, and it was stated only a 
few days ago that service, of a limited character, it is 
true, could be given within a very short time. It is the 
plan, however, to wait until the whole city has been in- 
stalled before attempting service. 

Mr. Casler appeared before Commissioner Doran on last 
Saturday and gave notice that within the next few days 
formal application for permission to establish underground 
conduits in various residence section streets, about to be 
paved, wouid be made. 

Local capital is heavily interested in the incorporation. All 


the directors are Dallas men, except F. X. Eberle, who is a 
Californian, 

A committee visited various cities in which Independent 
plants are operating, and returned to report them grow- 
ing and prosperous, with their securities in good repute 
and demand. 

Long-distance development will be a big feature in the 
work of the company. Mr. Casler is known in the tele- 
phone field to have an ample supply of facts upon which 
to base the layout of a system which should be able to 
demonstrate its merit as an earning proposition to a group 
of progressive business men. Figures just given out at 
Dallas indicate that within a radius of 100 miles around 
Dallas there are now, it is estimated, 40,000 Independent 
telephones, and when the Dallas exchange is opened, which 
will be early in the fall of next year, if not sooner, accord- 
ing to the present plans, these telephones will be avail- 
able from this city. Casler said that fully 10,000 telephones 
of the new company will be installed when the exchange is 
opened for business. 





Tentative Assessments Made Public by Public Service Com- 
mission at Buffalo, N. Y. 

The public service commission has announced the tentative 

assessments in the city of Buffalo, N. Y., upon a number of 

telephone and telegraph corporations for 1911. The figures 


are: 
Final Tentative 
1910 1911 
American Telephone and Telegraph Co...$ 60,000 $ 65,000 
Federal Telephone and Telegraph Co. 

(now Frontier Telephone Co.)........ 652,000 675,000 
National Dist. Telegraph Co............ 11,000 11,000 
New York Telephone Co. (formerly Bell 

Telephone Co., of Buffalo)........... 1,300,000 1,400,000 
Postal Telegraph-Cable Co. (formerly 

New England Telegraph Co.)......... 52,000 52,000 - 
Western Union Telegraph Co............ 136,800 136,800 





Financial Returns of Mississippi Companies. 

The railroad commission of Mississippi has received the fol- 
lowing quarterly reports: 

Mississippi Home Telephone Co., Jackson—Total receipts, 
$2,651.72; expenses, $2,631.60. The company states that it has 
225 pole miles of line and 1,355 lines running to central station. 

Meridian Home Telephone Co.—Total receipts $6,698.33; ex- 
penses, $5,006.94. It reports 1,195 telephones. 

Hattiesburg Home Telephone Co.—Total receipts $3,609; ex- 
penses, $2,268.48. It reports 783 telephones. 

‘These three companies are owned and operated by the same 
parties, and are perhaps the most powerful rival the Cumber- 
land has in the state. 
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Letters from the Readers 


A Rough Substitute for an Ammeter. 

On a certain occasion it became necessary to know 
whether a given transmitter would “pack” or become low 
in resistance under various conditions. None of the usual 
testing instruments were at hand, nor could they be ob- 
tained without too great expense and loss of time. The 
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Testing for Transmitter Resistance with Makeshift Outfit. 


most obvious way to detect low resistance in a transmitter 
is by measuring it directly with some form of Wheatstone 
bridge, or indirectly by an ammeter or voltmeter. With- 
out them it seems at first impossible to gain adequate in- 
formation as to the transmitter’s performance. 

After looking over the available resources, a low re- 
sistance relay and a number of dry cells were selected. 
These were connected in series with the transmitter as 
shown in Fig. 1. Dry cells were added, one by one, until 
the number in the series would just work the relay and 
no more. That is, with the transmitter 7 in its normal 
condition, the relay R would pull up when the wire Ji’ was 
touched to the battery terminal a, but not when the wire 
was put on Bb. 

The transmitter was then subjected to the influences 
which were supposed to “pack” it. Again the wire JV was 
touched to b. This time the relay pulled up strongly, indi- 
cating that the total circuit was lower in resistance than 
before. Since all parts of the circuit were of fixed resist- 
ance except the transmitter, it proved that the latter had 
iowered in value. The lowering was sufficiently great to 
allow the relay to operate even with the wire w touched 
to c. The accuracy of the conclusions was tested again 
and again by shaking the transmitter to restore it to its 
original resistance and repeating the experiment. 





An Arrangement for Economizing in Booth Lighting. 
By H. G. Addie. 

The booth lighting scheme here described, was “hatched” 
by the writer for the purpose of saving expense for us by 
having our booths lighted only when in use. 

Quite a number of different schemes have been devised and 
are in use for this purpose. In one office the booth lighting is 
done by door contacts, the lamp in the booth being lighted 
only when the door was closed. This plan is open to the 
objection that when the booth is not in use the door must be 
left open whether wanted open or not, or lighting current that 
is doing no good must be paid for. 

Another office will have the booth lighting so arranged that 
taking the receiver from the hook will actuate a circuit closing 
device which will light the lamp. This is a very good device 
but is open to the objection that if for any reason a party hangs 
up the receiver (perhaps to make change for the pay station, 
or to look up a directory number) the light is out and the 


patron Jeft in darkness. Qnite often, in country towns, a 
traveling salesman will enter the booth and give the operator 
a list of parties with whom he wishes to talk and after he has 
gotten the first party it is quite often the case that he may have 
to wait a few minutes for the next one. During this time he 
usually busies himself in writing up the orders he has just se- 
cured in his last conversation. With the switch-hook arrange- 
ment of lighting the patron must leave the receiver off the 
hook or else be left in darkness. 

With the scheme here described and shown in the accom- 
panying sketches, the customer’s comfort is considered—he 
may telephone, or he may write up his work and the light will 
serve him just as long as he wants it, and just as soon as he 
weaves the booth the light is out. 

The seat we use for this work is a regular iron based 
counter stool, the swivel rod on which the seat is fastened we 
take out, and substitute therefor another turned rod long 
enough to extend through the whole length of the seat base and 
the floor of the booth (which in our case consisted of the 
building floor—our booths being constructed as part of the 
building). Glancing at the details of the sketch, one will no- 
tice that an iron collar is fastened by a set screw at a point 
on the seat rod about 3/32 in. below the under side of the floor. 
Now a heavy spring is slipped onto the rod, under the above 
ring. Next a substantial metal yoke is slipped onto the rod 
below the spring, and this is then fastened by screws to the 
floor above it. About 3/32 in, below the yoke another ring is 
fastened by a set screw. ‘This arrangement, by means of the 
spring, yoke, etc., causes the seat rod to be forced upward 3/32 
in. when the seat is not occupied. 

Fastened to the under side of the floor joist is a piece of 
fibre, and to this piece of fibre is fastened, on the upper and 
lower sides, a piece of spring metal (preferably spring phos- 
phor bronze or something of a similar nature) each spring being 
insulated from the other by the piece of fibre on which it is 
mounted. On the top spring, directly underneath the seat rod, 
is fastened a piece of fibre which serves to thoroughly insulate 
the seat from any portion of the lighting circuit. 

When the booth seat is in use the seat rod is forced down- 
ward the 3/32 in., and being in contact with the fibre piece 
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Construction of Stool and Circuit Devices for Economical Booth 
Lighting. 


on top of the contact spring, the spring beneath it is also forced 
downward until it comes in contact with the lower contact 
spring (which can be adjusted, as shown in the detail draw- 
ing). Thus the lamp circuit is closed and the lamp is lighted. 
When the party using the booth arises, the seat spring forces 
the seat upward, breaks the lamp circuit, and the /ight goes out. 
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Problems of the ‘Telephone Men 





answer. 





Subscribers may submit for answer in this department any questions on practical telephone topics, such as con- 
struction, circuits, electrical theory, troubles, operating, traffice, costs, records, business, methods etc. 

The answer to each question will be burnished by a man recognized as an expert in that particular branch. 
In case the answer cannot be published it will be forwarded by mail. 
subscribers are encouraged to consult us freely and freuently. 

In every case a thoroughly complete description of local conditions is required to insure a_ satisfactory 


No charge is made for this service, and 








Special Calling Problem. 

Will you kindly inform me as to how I can arrange the follow- 
ing: I have a metallic line, 18 miles long. At one end this line 
terminates in a switchboard. A 1000-ohm drop is across the 
line at this point. At the other end a magneto telephone, 1000- 
ohm bell, is across. I want to install two additional telephones 
on this ckt., one at each end, and arrange them so that they 
van ring each other without ringing at the terminal first men- 
tioned. Where they do I don’t want 1 and 2 (Fig. 1) to be able 
to ring 3 and 4 in any way; I want to let them all talk metallic 
and I don’t care whether 1 and 2, if they should take their re- 
ceivers off, can hear the conversation or not. The ringing prob- 
lem is what I want solved. 

There are two ways in which the desired results may be 
accomplished. First, by phantom ringing to ground; second, by 
selective devices responsive to one of two kinds of current. 
Fig. 1 shows the scheme which may be advantageously em- 
ployed to secure a phantom through ground. It employs the 
principle used in the simplex telegraph, which is believed to 
be so well understood as to need no explanation here. The 
retardation coils should be repeating coils properly connected 
and so balanced as to prevcent noise on the metallic circuit 
due to foreign Though no talking apparatus is 
shown, all such sets are to be bridged across in the standard 


currents. 


manner. Fig. 1 gives the preferred scheme. 
Fig. 2 shows how the same result can be secured in another 
way. The following kinds of current may be considered: Di- 


rect current, alternating current, rectified current, positive pul- 
sating current and negative pulsating current. Direct current 
is actually out of the question, for generators which furnish 
real direct current are too complicated and costly for use in 
telephones. Alternating current is the standard for telephone 
use and must of necessity be one of those chosen for this case, 
because the operator (at No. 1) will use it in ringing station 
No. 2. Your only choice is the nature of current to be used 
between stations No. 3 and No. 4. It must not affect the drop 
at No. 1 and the bell at No. 2. You must also select a call 
receiving device for stations 3 and 4 which will not respond to 
alternating current: Positive or negative pulsating current will 
not ring the bell at No. 2 but will throw the drop, even if a 
condenser be inserted. This could be avoided by using a special, 
polarized and biased drop. But pulsating generators at Nos. 
3 and 4 would require biased polarized bells at the same sta- 


























tions. This can not be, for a biased telephone bell responds 
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Fig. 1. Phantom Ringing on Party Line. 


to alternating current. This leaves you only rectified current 
to use. The generators shown in Fig. 2 marked as “D. C.” are 
commonly so called, but in reality do not furnish direct cur- 
rent, but rectified. For our purpose it is sufficiently like the 
former to serve our purpose very well. The bell at No. 2 should 
have a biasing spring, or else it may make one tap or click 


The drop may have 
Since 


when either No. 3 or No. 4 begins to ring. 
a condenser or be of a special biased polarized type. 
the ordinary drop is not polarized it will respond to any of 
the above named currents, and the condenser is necessary to 


prevent this. However, if the drop is sensitive enough, it will 
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Fig. 2. Special Selective Ringing with Polarized Relays. 


fall quietly when the first rush: of current comes, but will not 
make the ordinary buzz. 

The polarized relay has a heavy armature and responds only 
to the quickly following unidirectional impulses of the rectified 
current. Both D. C. generators should have their positive ter- 
minals attached to the same line wire. 





Induction from. High Tension Line. 


We had an experience a year ago which has not been ex- 
plained to us as yet. A power line carrying 60,000 volts became 
short and kicked back over the switches and arresters to ground. 
We do not parallel this line and only cross under it (20 feet) in 
two places. Yet it burned out all tubular fuses, melting the clips 
on part of them, let down all our heat coils, rang every bell on 
the system (500), and set one house on fire. We have McCluer 
free from ground in the town; grounded and metallic, both, out- 
side. It served them all alike. Where did it come from? 

The trouble from the power line was simply electro- 
magnetic induction. When the line kicks back, as you say, 
a very high voltage wave travels over it and sets up in 
the vicinity of the power line a strong field, which fluc- 
tuates rapidly. This induces a heavy current on any neigh- 
boring wires. Naturally you got it. 

You should investigate the cause of these troubles on 
the power line and get the management to take action to 
eliminate them. They are really dangerous to your sub- 
scribers. 

The next time you have any trouble of this sort write 
us and give us a full statement of the damage, and also the 
cause of it, telling just what happened on the power line, 
if you can get the information. 





“Wet” and “Dry” Sides of Battery. 

Can you explain to me why we have the ‘“‘wet” side and “dry” 
side in a common battery circuit? 

The “wet” side refers to the side of the circuit connected 
to the negative poles of the cells, and the “dry” side re- 
fers to the commonly grounded positive side of the cir- 
cuit. When the positive side is grounded, it is known as 
the grounded side more often than the positive, and the 
other side is called the “live” or battery side of the cir- 
cuit, the terms “wet” and “dry” side being practically ob- 
solete. 
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What the Law Decides 


By A. H. McMillan 


Right to Demand Wages During Convalescence from Acci- 
dent. 


I know of a lineman who went out to do some work on a line 
for his company who had a very bad accident. He wanted to do 
away with a few poles in a certain place along the road and 
climbed up the pole. When he had all tne wires off of the cross- 
arm the pole broke off at the ground and let him down. The pole 
fell on his ankles and almost smashed them. He has been aunable 
to use his feet for almost seven weeks. Could he demand full 
wages per day, as he was receiving before his accident, from the 
company during his sickness? Please send me your advice on 
this matter. 


The right of the injured lineman to demand compensa- 
tion of any kind from a telephone company depends upon 
the circumstances of the accident. You do not state enough 
to enable us to tell whether the lineman was to blame or 
the company. It is the duty of a lineman before climbing a 
telephone pole to inspect it for the purpose of determining 
whether it is defective. If he makes the inspection, finds 
the pole apparently sound, climbs it, and the pole falls and 
injures him, the company is liable. If he neglects to make 
the inspection and the accident happens, the company is 
not liable unless the defect is of such nature that his in- 
spection would not have discovered the defect. In case 
the company is liable the lineman cannot demand his daily 
wages during the sickness, but can demand such damages 
as he had suffered. These damages may be more than his 
daily wages. His lost earning power, his pain and suffer- 
ing, and the likelihood of his recovery would all be taken 
into consideration in determining the amount to which he 
would be entitled. 





United States Supreme Court to Pass on Rate Regulation. 

The Supreme Court of the United States will soon pass 
upon the case of the city of Memphis against the Cumberland 
Telephone and Telegraph Co. 

The city claimed the right to lower the rates for both busi- 
ness and residence telephones, the rate prescribed by the com- 
pany being $7.50 for the former, as against $5 fixed by the 
city, and being $3.50 for residence telephones, as against $2.50 
fixed by the city. 





Injury from Defective Step. 


An experienced telephone lineman and_ troubleman, 
whose duty it was to discover a remedy for defects in the 
line, and who had, charge of the operating department 
was injured by a fall from a telephone pole which he was 
climbing in the day time by his foot slipping from a bent 
iron step on the side of the pole. The lineman sued the 
company for damages, but the court held that he had 
assumed the risk and that his failure to notice that the 
step was bent was contributory negligence on his part that 
caused the accident, so that he could not recover. God- 
dard vs. Interstate Tel. Co., 106 Pac., 188. 


When Statutory Penalty Must be Recovered. 

An action against a telephone company under the statutes 
of Tennessee to recover as damages a penalty of $100 per 
day for alleged discrimination in refusing to install a tele- 
phone in plaintiff's residence has been held to be a suit to 
recover a statutory penalty, and must therefore be brought 
within one year after the cause of action accrued. On this 
ground such an action against the Cumberland Telephone 
& Telegraph Co. was decided for the company by the 
United States circuit court. Brown vs. Cumberland Tel. 
& Teg. Co., 181 Fed., 246. 

In a similar case brought against the same company the 





same court refused to remand the case to the state court, 
holding that the case was one in which the federal court 
had proper jurisdiction. Gruetter vs. Cumberland Tel. & 
Teg. Co., 181 Fed., 248. 





Authority to Operate as a Telephone Company. 

In the circuit court of Hamilton County, Tenn., D. M. 
Doty brought suit against the American Telephone & 
Telegraph Co. in ejectment to recover a portion of land 
that he alleged the company unlawfully held and occupied 
by its poles, wires, cross-arms, ete. The telephone com- 
pany won in the circuit court, and after an appeal by the 
plantiff, obtained an affirmative judgment in the supreme 
court of the state. 

Doty relied upon two propositions in the 
court: First, that under the provisions of Shannon’s Code 
(Section 1832), it is a condition precedent to the taking of 
lands by a telephone company under the laws of eminent 
domain that it should have failed upon application to the 
land owner to secure a right of way by consent, contract 
or agreement, and that in the absence of such consent, the 
company was a trespasser; second, that at the time of the 
organization of the American Telephone & Telegraph Co. 
of Tennessee in 1895 there was no law authorizing the in- 
corporations of a telephone company with power either to 
construct or operate a telephone line. 

The court discussed the latter proposition first and held 
that the statutes authorizing the incorporation of companies 
to manufacture electricity for telephoning purposes and 
authorizing the consolidation of telephone companies did 
not limit the purpose of such companies. It was further 
held that such acts of the legislature implied the intention 
that a company should engage in the telephone business and 
that power was by implication given it to employ the nec- 
essary and usual means to effectuate that purpose, such 
means being the erecting of poles, the stringing of wires, 
the operating of exchanges, etc. That the legislature did 
not intend to limit the functions of such companies was 
held to be indicated unmistakably by the use of the words 
“et cetera,” abbreviated “etc.” 

Discussing the first intention above mentioned, the court 
held that the provision of the eminent domain laws requir- 
ing a failure to agree with the owner for a right of way ap- 
plied to the remedy of condemnation and not to the right of 
occupation. The plaintiff was held not to be entitled to the 
remedy of ejectment, his only remedy being an action for 
damages, which he had lost because it was not begun within 
twelve months after possession of the land had been taken. 
Doty vs. Am. Tel. & Teg. Co., 130 S. W., 1053. 


supreme 





Gross Receipts Case at Columbus, Ohio. 

The city of Columbus, Ohio, obtained judgment in the 
court of common pleas against the Citizens’ Telephone Co. 
for $3,000. The suit. was based upon the franchise of the 
company which contains a provision for the payment of a 
sliding scale percentage of the company’s gross receipts to 
the city. In resisting the claim of the city the company 
denied the authority of the municipality to impose this 
provision and collect the percentage. 

A similar claim of the Columbus Gas & Fuel Co. has 
been settled after an appeal to the supreme court upon the 
part of the city, which was defeated in the lower court. 
Public expectation in Columbus is that the telephone com- 
pany will likewise settle its case. 
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The Canadian Convention 
By W. R. Rutherford 


The fifth annual convention of the Canadian Independent 
Telephone Association was held in the City Hall at Toronto, 
Thursday, November 17. There was a large and enthusiastic 
gathering of the Independents of our northern neighbor, and 
much was accomplished in a few hours to foster the cause 
of Independent telephone systems. 

Among the most important matters to come before the con- 

















Dr. W. Doan. 


vention was the adoption of a resolution to ask the Ontario 
Government for legislation taking away from municipalities 
the power they now possess of granting an exclusive tele- 
phone franchise to the Bell telephone company. Legislative 
amendments will also be sought, providing for the appoint- 
ment of a board of commissioners in each case to manage 
any system constructed under the Local Municipal Telephone 
Act, and to give the Dominion Board of Railway Commis- 
sioners power to order connection between rural telephone 
systems and the local systems of all companies within the 
jurisdiction of the Parliament of Canada. 5 

The fee for membership in the association was altered to 
$1 per company and 5 cents per telephone connected to each 
system, the present fee being $2 per company and 2 cents 
per telephone. ‘ 

The address of welcome, which was to have been made by 
the mayor, and responded to by Hon. T. R. Mayberry, M. P. 
P., was not delivered owing to the absence of the mayor. 

President W. Doan, M. D., then delivered his address, as 
follows: 

President's Address. 

President Doan in opening his address said: “Five 
years ago there were scarcely any Independent telephone 
companies in Canada, but now the more than five hundred 
such companies now in the Dominion occupy an ad- 
vanced position. Southern Ontario is rapidly being cov- 
ered by a network of Independent lines. In northern Ontario 
there are Independent companies at Fort William, Cobalt, 
Haileybury, and several other points. 

Speaking of Canada in general, he said that more people 
are now served by Independent companies than are served 
by the one-time monopoly. He instanced the successful strug- 
gles with the Bell telephone company at Ingersoll, Brantford 
and elsewhere. 


In the past five years the Bell telephone company and its 
manufacturing department, the Northern Electrical Manu- 
facturing Co., Ltd., had completely changed its policy. The 
American Telegraph and Telephone Co. advertised the beau- 
ties of centrally-controlled telephone systems, while in Canada 
the Bell, which is controlled by that American company, ad- 
vertises the advantages of locally owned and operated tele- 
phone systems. The Bell had also been forced by competition 
to change the form of its telephone box, in order to compete 
with the improved manufacturers of the Independent tele- 
phone companies. 

Following the address of President Doan, the appointment 
of the various committees was made by the chair. 

Secretary's Report. 

Secretary Francis Dagger then made his report in which he 
stated that four years ago there were in the whole Dominion 
73 companies, having 12,073 subscribers, representing a capi- 
tal investment of $850,000. Within the past few weeks he 
had received certified reports from 132 systems in Ontario 
alone, furnishing service to 10,680 local and 18,000 rural sub- 
scribers,. representing a capital investment of $1,000,000. 

“As there are more than 400 systems in this Province, fur- 
nishing service to more than 50,000 subscribers, it is,” said 
Mr. Dagger, “no exaggeration to state that this represents a 
capital investment of not less than $2,500,000. Two-thirds of 
these systems have connecting agreements with the Bell tele- 
phone company, but this does not alter the fact that this large 
investment represents the Independent and individual effort ot 
thousands of Ontario farmers and business men.” 

As showing that Independent systems operating without 
Bell connection have outdistanced the Bell in every case. Mr. 
Dagger stated that figures for eleven of such systems, located 
at widely-separated points in Ontario, show a total of 4,512 
local and rural subscribers, as compared with a total of 639 
Bell telephones at the same points. There is room, he said, 

















Hon. T. R. Mayberry. 


in this Province alone for additional development of a quar- 
ter of a million telephones. 

The report of the executive committee followed the secre- 
tary’s report, and then the matter of amendments to the con- 
stitution and general legislation. Adjournment was then 
taken for the afternoon session 
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Afternoon Session. 

The first business on the program for the afternoon session 
was the report of committees. Prominent among these was 
that of the resolutions committee. This was composed of 
Messrs. Jones and Hoover, and was adopted, as follows: 

1. That clause 3 of the constitution shall be amended as 





Mr. Francis Dagger. 


follows: The first paragraph to be struck out and the fol- 
lowing to be substituted in place thereof: 

“The following shall be eligible for membership of the asso- 
ciation: All proprietors, stockholders and officers of telephone 
systems in the Dominion, other than those owned by the Bell 
telephone company of Canada, or in which this company has 
a controlling stock interest.” 

2. That representations be made to the Ontario Government 
to repeal the present law giving municipalities power to grant 
exclusive telephone franchises. 

3. That it is desirabie to amend the Local Municipal Tele- 
phone Act, by making provision for the appointment of rate- 





Mr. Alpheus Hoover. 


payers paying the cost of construction of a Board of Com- 
sioners in each case to undertake the management of any 
‘system constructed under this act. ; 

4. That representations be made to the Dominion Govern- 
ment as to the desirability of amending the Railway Act, 





TELEPHONY 643 


empowering the Board of Railway Commissioners for Canada 
to order connection between rural telephone systems and the 
local systems of all companies within the jurisdiction of the 
Parliament of Canada. 

Report of Financial Committee. 

The Financial Committee made the following suggestion: 
That the Independent telephone companies represented raise 
sufficient funds to successfully carry on the business of the 
Independent Telephone Association and make its working 
more effective. 

That the amount of money raised should be $5,000. 

That the membership fee be 5 cents per telephone connected 
to each system, and that each company pay a membership 
fee of $1. (present fee is $2 per company, and 2 cents per 
telephone. ) 

That all the companies represented use all their influence 
to induce any company or companies not being members, to 
join the association, getting these companies together where 
possible to be addressed by the association secretary. 

This report was adopted, on motion of Messrs. Ranshaw 
and Adams. 


“The Importance of Organization for Mutual Protection.” 
This was the theme of an address by Mr. E. M. Trowern, 
secretary-treasurer of the Retail Merchants’ Association of 





Mr, C. S. Skinner. 


Canada. Mr. Trowern remarked that some might wonder 
what connection retail merchants might have with the tele- 
phone business, but he pointed out that in cities retail mer- 
chants are the payers of the largest telephone bills, and so 
pay a large share of the dividends of the telephone companies. 
Those present at the convention were not there to shake hands; 
they wanted to shake hands, of course, and get acquainted, 
but what they were most concerned about was, “Can we put 
dollars and cents into our pockets?” If this was not purely 
a business proposition, it was nothing. Had they, he asked, 
been getting all out of their organization that they wanted to 
get out of it? Did they want to get more out of it? He 
advised them not only to look after their own business, but 
also after that of the other fellow: that would prove the best 
paying proposition they ever went into, and they would be 
looking after their own business then. 

“If you are running a telephone company,” said the speaker, 
“run it in the best manner possible, put all your effort into 
giving the best service you can; and don’t go around believ- 
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ing the State should own it; feel that you own it, and give 
the best service possible, then you will rise.” 

Concluding, Mr. Trowern said that competition was neces- 
sary. The business of an association such as this was to pre- 
pare fair rules for the telephone game, to see that one would 
not hurt another, and especially to see that the other fellow 
was not doing business at less than cost. 

Long Distance Connection. 

In a short talk on the Dominion Railway Board and long 
distance connection, Mr. A. Denholm, of Blenheim, said that 
as soon as some of the people in his district put up a little 
capital, a Bell agent came along and told them that the Bell 
had an exclusive franchise in towns, and that they would not 
However, they 
that 


great many advantages in being free 


be able to get connections with other places. 


went ahead and formed their company. He considered 


a local system had a 
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of the case brought to the attention of the municipalities. 

In reply to a question as to the proper rental for private 
branch exchanges, Mr. Francis Dagger said the usual practice 
was when installing a branch exchange to compute the cost 
of the whole installation, including the cost of the telephones 
and the switchboard, and charge such a rental as would repay 
that cost in three years. In giving a public service, a reason- 
able basis was found by taking the cost of operating and 
maintenance, allowing a margin for depreciation, for interest 
on capital, and a fair margin for surplus. For a reserve fund, 
to offset depreciation, a safe allowance to lay aside would be, 
The life of a gaod plant should be 


he thought, 5 per cent. 
twenty vears, excepting possibly the poles. 

Mr. George D. C. Hearn, of McKillop Municipal Telephone 
Co., said that his company was obliged to sign an agreement 


with the Bell, by which they could not connect with an ad- 

















Canadian Independents Who Met at the Toronto Convention to Plan for a Year of Expansion and Increased Prosperity. 


from long distance messages. The Bell people told them they 
could not get any long distance connections so long as they 
competed with the Bell. Mr. Denholm urged the need for 
legislation to strike out the power now possessed by munici- 
palities of giving exclusive franchises. He had a grievance 
against towns and cities that talked municipal ownership, and 
when it came to municipal freedom they were not in it. 

In the course of a discussion, on the subject of private 
D. MacKay, of Brantford, of the 
Canadian Machine Telephone Co., said that if a department 
store wanted a switchboard, it might be profitable to have 
the “Central” placed there. 
to the location of the store, the nature of the business, and 
the quantity of traffic at the central office. He urged the 
necessity of the removal of the legislation allowing exclusive 
He spoke of the desirability of telephone competi- 
tion, and said means should be adopted of getting the facts 


branch exchanges, Mr. F. 


The charges would vary according 


franchises. 


joining township, if that township was not connected with 
the Bell. They guaranteed an assessment of $9 for ten years. 
A person coming on the system later would pay later, each 
subscriber paying for ten years. It was brought out in re 
marks by Mr. Hearn and others, that a company originating 
long distance business for the Bell got no commission on that 
business. It might charge an extra toll, but it got no com- 
mission on the Bell tolls. 

It was stated by Mr. Squires, of Waterford, that no party 
line less than 25 miles in length could be assessed for taxes 
Where a company was doing local business as it was not to 
be held a party line. Trunk lines, however, could be assessed 
at the same ratio as farm property. 

Mr. C. B. Adams, secretary of the Harrietsville company, 
suggested that the operating companies should meet the bill of 
expenses of the association, and not ask the manufacturers, 
as now, to assist; if the latter wanted to contribute, let it be 
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as a freewill gift. His amendment to that effect, however, 
was not supported, and the resolution carried as presented. 
At the rate of 5 cents per telephone, as there are approxi- 
mately 50,000 telephones in use in Canada at present belonging 
to Independent systems, if all paid the fee, there would be 
$2,500. If the 400 Independent companies each paid $1, there 
would be left $2,100 to be contributed by the manufacturing 
and commercial companies, in order to reach the desired 
$5,000. 

Mr. G. W. Johns, of Port Hope, wished to see the fee for 
companies placed at $2, but this also did not meet with ap- 
proval. 

Mr. F. D. MacKay wished that the secretary could arrange 
meetings for Independent companies, to 
stimulate interest and spread information. The President, 


Dr. Doan, stated that such a meeting was held every vear 


series of district 
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for the southern counties of Ontario, the next gathering being 
at Brantford in January. 

Unfinished business then came up for consideration, which 
was followed by the election of officers: The following were 
elected, on motion of the Nominating Committee: The re- 
port being presented by Messrs. Jones and Hoover: 

President, W. Doan, M. D., Harrietsville (re-elected). 

Vice-president, C. Skinner, Sherbrooke (re-elected). 
Francis Dagger, Toronto (re-elected). 

Executive Committee: P. R. Craven, New Liskeard; T. R. 
Mayberry, M. P. P., Ingersoll; A. Hoover, Green River; 
Levi Moyer, Beamsville; M. House, Bridgeburg; T. R. Ralph, 
North Augusta; G. W. Jones, Clarke, Ont.; T. G. Ramshaw, 
Lowville; Geo. Taylor, Blenheim, Ont. 

C. B. Adams, Harrietsville; A. 


Secretary-treasurer, 


Auditors: Denholm, Blen- 


heim. 


Good Work in Eastern Kentucky 


State Convention, Louisville, Dec. 20, 21—Need of Clearing House—Vail’s Bone-headed Brag 


The Eastern Kentucky Telephone Association met in con- 
vention November 22 at the Hotel Leland, Lexington, Ky 

There were not as many delegates present as at Paducah, 
yet there was some quiet and effective work done. 








Mr. E. M. Coleman was nominated as chairman, and 
made one of his characteristic speeches entitled “Telephonic 
Dynamite.” 

He cautioned the telephone owners that if they consid- 
ered the telephone business a toy it would prove a fizzle. 
That no business required as much close application. 

He further announced that the Kentucky State Associa- 
tion would hold a meeting at Louisville on December 20 
and 21, and promised a rousing time. 
session Mr. Mitchell of Elyria, Ohio, 
“Standardization of Equipment.” 
over to a discussion of 





In the afternoon 
read a paper entitled the 

Considerable time was 
interconnection. 

A special talk in the afternoon was made by Mr. Griffitts 
on “The Long Distance Situation of Kentucky.” 

He showed distinctly the need of a clearing house. 


given 








There was brought out before the convention a remark 
made by the present Bell executive to his licensee presi- 
dents and assembled officers: 

“Remember that we are going to own and operate every 
eclephone in America. If it looks, at times, as if we are 
\ hipped and have retreated from the field, do not lose con- 
fidence, because we are coming back. 

“The American Telephone & Telegraph Co. cannot be 
turned aside from this program. 


“We have the money and the means, and will not rest 
until every telephone in America !s owned and operated 


under Bell standards.” 


This illustrates the Bell situation today. 

They speak of “universal service,’ but only with tele 
phones owned and controlled by them. 

Judge French, of La Grange, told of his experiences— 
how six years ago the Cumberland had 100 telephones at 
La Grange, and did nothing but raise the rates. 

How the local interests had organized a telephone com- 
pany and are now operating 350 telephones. 

Judge French pleaded for unity. 

Mr. J. W. Chambers, of Winchester, told of the progress 
in his territory, and expressed his belief in the necessity 
of a clearing house. 

TELEPHONY 

“Be it resolved, that: 

“Whereas, TELEPHONY is a 

pendent telephone companies in the state of Kentucky; 
. “We, as members of the Kentucky Independent State 
Association, extend a vote of thanks to this publication and 
recommend that every Independent operator in Kentucky 
subscribe for this paper, and recommend that the state 
association adopt it as its official organ.” 


was endorsed by the association as follows: 


valuable assistant to Inde- 





The following committee was appointed to confer with 
the Western Association Committee on Monday, December 
19, the day prior to the Louisville meeting: Martin Taylor, 
J. W. Chambers and G. B. Murray. 

The meeting adjourned later, to attend an entertainment 
in the evening as guests of Martin Taylor. 








More About the Tropical Storm. 

TELEPHONY was interested in the storm down in Flori- 
da which did so much damage to the telephone system 
f the Peninsular Telephone Co., Bradentown, and made 
some inquiries about the velocity of the wind, etc. Mr. 
Lathrop, who so kindly furnished the picture published 
in last week’s issue, replying to our questions, says: 

“That storm was a regular West India hurricane, such 
as they have every fall in those islands, and occasionally 
they reach the Gulf and do great damage. This is the 


first time, however, that this part of Florida has been 
The storm was about 150 miles wide, and we, 


touched. 


being on the upper side of it, got a wind from the North, 
as they always travel away from the sun. About 100 
miles south of us great damage was down by a wind from 
the South. The wind blew for about eighteen hours, but 
as we have no weather bureau near at hand I am unable 
to give the velocity; experienced men estimated that at 
times it blew from sixty to eighty miles an hour. What 
made the wind so particularly destructive to the telephone 
lines was the fact that it came in puffs.” 

Mr. Lathrop also calls attention to the fact that some 
of the electric light poles are shown in the photograph 
published last week to have fallen under wind stress. 








News of the Week 


National Convention, Chicago, Jan. 18-19, 1911. 


. 


The date for the convention of the National Independent Telephone Association has been set for January 18 and 
19, 1911. The meeting will be held in Chicago, but the hotel where it is to be held has not yet been announced, This 
will probably be determined and announced by the National association in time for publication in next week’s TELEPH- 


ONY. 


Many important matters will come up at the convention, among them the proposition of the scope of the Interstate 
Commerce Law, and the supervision of the Interstate Commerce Commission over telephone companies; the attitude 
of Independent companies towards Physical Connection legislation, and other matters of great importance. Confer- 
ences will also be held on many topics of practical interest to managers, and improvements for all departments of the 


business will be discussed. 


Further announcements will be made from time to time in TELEPHONY. 


Arkansas Convention Brings Members Together in Good 
Fellowship. 

The Arkansas Independent Telephone Association held their 
annual meeting in Fort Smith, Ark., Nov. 15, 1910. 

The FAITHFUL were present, also two new members. 

The reports of committees and officers were read and ap- 
proved. 

The retiring officers were re-elected, as follows: President, 
W. T. Stuhl, Siloam Springs; vice president, Dr. K. E. Hud- 
son, Charleston; secretary, B. F. Kendrick; Pine Bluff; and 
treasurer, Conard Elskins, Paris. A. E. Boqua, Ft. Smith; 
D. B. Anderson, Ozark; Dr. K. EB. Hudson, Charleston; W. 
T. Stuhl, Conrad Elskins and B. F. Kendrick, directors. 

At a meeting of the directors held in Fort Smith, Sept. 
26, it was decided to suggest an amendment to the by-laws 


combining the offices of the secretary and treasurer. A mo- 


tion to that effect was made and carried. 

At the close of the evening session a banquet was given 
but which was delayed on account of the absence of the 
writer from home, and delayed receipt of the news, has been 
received from Mr. J. S. Bellamy, president of the Knoxville 
Electric Co., Knoxville, lowa, one of those best acquainted 
with Mr. Bowen. He writes: 

“T have just learned of the death of Wm. Bowen who so 
lcoag represented the Stromberg-Carlson company in this state. 
My acquaintance with Mr. Bowen commenced a number of 
years ago, some time previous to his accepting the position 
as a representative of the Stromberg-Carlson people. 

“Mr. Bowen was a thorough business man, honest, up- 
right, and at all times faithful to the interests of his em- 
ployers. His disposition was jovial, always bringing sunshine 
and good cheer to those with whom he came in contact. 

“He numbered his friends by the score. Everyone who 
met him and made his acquaintance was ever after his friend. 
He was a loyal supporter of the Independent telephone cause 
in this state, and perhaps did more than any other man to 
by Mr. A. E. Boqua, general manager of the Pan Long 
Distance Telephone Co., of Fort Smith. 

A vote of thanks and appreciation was tendered Mr. Boqua 
for hospitality shown. 

The meeting adjourned to meet at the call of the president. 

Through the efforts of the Association great good for the 
Independent cause has been done and the Association fully de- 
serves the co-operation of all independent operators in the state. 





Another Tribute to Wm. Bowen. 


TELEPHONY received and published last week several let- 
ters from well known Iowa Independent telephone men testi- 
fying their appreciation and personal regard for William 
Bowen, whose sudden death was such a shock to the com- 
munity. A letter which deserves a place with the others, 
build up the Independent cause in Iowa. We shall miss him. 
An Independent telephone gathering without William Bowen’s 


presence will be sadly lacking in that good cheer that he al- 
ways contributed to our gatherings. 

“A good man has fallen asleep and we must bow to the 
inevitable, and accept the situation as we find it. His place 
will be hard to fill, and those who knew him well will never 
have anything but the kindest words to say of him when he 
is remembered.” 





Indiana High Tension Interference Decision Adverse to 
Telephone Interests. 


The Appellate Court of Indiana, Division No. 1, has 
refused to grant relief against inductive interference from 
high tension currents to the Lake Shore & Michigan South- 
ern Railway Co. in its appeal against the Chicago, Lake 
Shore & South Bend Railway Co. The decision was handed 
down November 18, Hon. Ward H. Watson, presiding 
judge, the opinion written by Hon. David A. Myers. 

In the original action suit was commenced by the steam 
railroad companuy to enjoin the electric railway company 
from operating its line of railway until it should adopt 
means to neutralize the induction from its high tension 
transmission line, which was interfering with the transmis- 
sion of telegraph messages and signals over the com- 
plainant’s parallel wires on its own right-of-way. 

A demurrer to appellant’s complaint, for want of facts, 
was sustained, and judgment on demurrer rendered. The 
questions presented by this appeal relate to the sufficiency 
of the complaint. 

The court calls attention to the fact that neither negli- 
gence, nor unskillfulness, nor malice is charged in the con- 
struction, maintenance or operation of appellee’s line of 
railway, and that appellant is basing its right to relief 
solely upon the broad principle, “that one who for his own 
purpose brings upon his land and conducts and keeps there- 
on things likely to do mischief, if it escapes, is prima facie 
answerable for all the damage which is the natural con- 
sequence of its escape.” Fletcher v. Rylands, I. L. R. 
Exch., 263. 

In discussing the bearing of this principle upon the 
present case the court says: 

“In this case, on the theory that a party’s pleading is 
presumed to be as strongly in his favor as the facts will 
warrant (W. B. Conke Co. v. Larson, 91 N. E., 163), we 
may assume that the electrical system used by the appellee 
was the best so far devised, and that it was carefully and 
skillfully employed. Appellant’s property has not been 
physically injured, or any of it taken, nor has appellant 
otherwise been damaged in any stated amount.” 

Priority of rights of the steam railroad company is held 
to have no legal bearing upon the question involved in 
this case. The court says: 

“In this case it is said that appellee, by the use of certain 
appliances, could prevent the escape of electricity from its 
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wires. No suggestion is offered as to the character of these 
appliances, or whether they are in general use, nor is any- 
thing said in the way of approximating the expense to 
appellee by their adoption, nor does it appear but that the 
appellant might, by some inexpensive method, have pre- 
vented the annoyance to which it is now subjected. 

“We know that electricity, to the extent (33,000 volts) 
necessarily employed by the appellee in moving its cars, 
if uncontrolled, would produce injury to life and limb, and 
to property, but such a condition is not present. The 
escaping currents do not affect the appellant in the enjoy- 
ment of its property, aside from annoyance when using its 
fixtures or apparatus carrying small electric currents, nor 
does it appear that other neighbors in the natural use of 
their property are at all disturbed. Therefore, as said in 
Eastern, etc., Telegraph Co. v. Capetown Tramways Co., 
supra, ‘The principle of Rylands v. Fletcher, which sub- 
jects to a high liability the owner who uses his property 
for purposes other than those which are natural, would 
become doubly penal if it implied a liability created and 
measured by the non-natural uses of his neighbor’s prop- 
erty.’ 

“Here we have two adjoining owners, using their prop- 
erty for the same general purposes, and each exercising 
an undoubted legal right, and neither charged with neg- 
ligence, unskillfulness nor malice. They belong to that class 
of owners as legislative empowered non-natural or extraor- 
dinary users of land. The peculiar apparatus in use by 
one is said to be rendered less efficient by the escaping 
electric currents from the appliances in use by the other, 
but no tangible or sensible injury to person or property 
of the complainant is shown.” 

The opinion closes with the statement: “It is not denied 
that appellee was conducting with care and skill upon its 
own premises a quasi-public enterprise by virtue of legis- 
lative authority, nor that it had not adopted nor was not 
Maintaining in good repair such appliances as are generally 
recognized as the best and most approved for the business 
in which it is engaged, nor was it charged with any un- 
warrantable, unreasonable or unlawful acts or use of its 
property. As we see this case, the controlling principle 
in many respects is analogous to the principle which pro- 
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The decision is unfortunate as a precedent which may 
arise in future actions brought by telephone companies 
against interurban and power transmission lines. 





TELEPHONY is published in the interest of Independent 
telephone organizations. Make its work of greater value to 
you by reporting all matters of progress, incident and data 
of importance in your operations promptly for publication. 
By making TELEPHONY your own publication, you are 
doing much to create greater interest in Independent 
telephony. 





Pennsylvania Commission Refuses to Investigate Bell Dis- 
crimination. 

In the case of Attorney Geo. E. Wolie, of Johnstown, 
Pa., brought before the State Railroad Commission charg- 
ing the Bell telephone company with discrimination and vio- 
lation of a law prohibiting rebating, that body has notified 
Mr. Wolfe that his complaint is without foundation. The 
Commission reports that it is regarded as perfectly proper, 
within a limited territory, for telephone subscribers to be 
entitled to certain privileges to which non-subscribers can 
make no claim. Mr. Wolfe’s complaint was based on the 
fact that non-subscribers to the Bell telephone company 
were charged a full toll rate to Ebensburg, Cresson and 
other points, while subscribers were given a five-cent rate. 





Des Moines Switchboard Cut Over at Last. 

On the night of November 5th the Iowa Telephone Co. 
arranged to cut all subscribers, including those who for- 
merly have been on the Mutual system, as well as its own 
service, onto its own exchange system. 





Quick Repair of Fire Damage at Atlanta, Ga. 

Although the Atlanta Telephone Co. suffered damage to its 
switchboard to the extent of $20,000 by fire recently, the 
prompt repair of the damage has placed the company in a 
stronger position with its subscribers than before. Service 
was re-established 24 hours ahead of the time set, and would 
have been ready a day earlier except that the big strike at 
Cincinnati held up the delivery of some heavy cables which had 














Gathering of the Clans at the 


tects a steam railroad from the charge of maintaining a 
nuisance, preferred by an adjoining owner, because of the 
annoyance, discomfort or injury caused by the noise, vibra- 
tion, dust and smoke from its passing trains, and sparks 
and coals of fire emitted from its engines and thrown upon 
the premises of such adjoining owner, which would amount 
to an actionable nuisance were it not that the operation of 
the railroad had legislative sanction.” 





Recent Paducah, Ky., Meeting. 


been shipped from Rochester the very day the fire broke out. 

The public maintained a very kindly attitude toward the 
company, but that the service was badly needed was shown 
by the very heavy rush of business as soon as the switch- 
board was ready for use. 





Few of us value those things which we find bestowed upon 
us by others. How truly this applies to the telephone. 








SWITCH. 

W. Kaisling, Chicago, Ill, patent 975,529, Nov. 15, 1910, 
assigned to Kellogg Switchboard & Supply Co., Chicago, Ill. 
An automatic switch is illustrated herein in which primary 

and secondary wiper members are mounted concentrically 

within the contact bank and are designed to be readily re- 


movable. The driving magnets and associated parts also form 
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independent elements. The bank of fixed contacts is shown 
at BP designates the primary wipers mounted on the primary 
shaft PS and the secondary wipers S are mounted on the 
secondary shaft SS. The primary driving magnet is shown 
at PM, and the secondary driving magnet at SM. A primary 
ratchet wheel 16 is mounted on a shaft PS and the secondary 
ratchet wheel 17 is secured to the upper end of the secondary 
shaft SS. A claim is also made in the patent for a contact 
wiper structure and other self-contained features. 


TELEPHONE SYSTEM. 
C. C. Bradbury, Chicago, Ilh.,.patent 975,504, Nov. 15, 1910, 
assigned to Kellogg Switchboard & Supply Co., III. 
A common battery system shown herein has for its object 
the elimination of any cord circuit relay which operates 
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through the resistance of the cut-off relay. The circuit illus- 
trated comprises the line relay 14 and the cut-off relay 11. 
Upon inserting the jack which displays the signal 47, relay 


Patented Circuits and Apparatus 
By Max W. Zabel 
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11 is also actuated. Relay 42 is likewise actuated upon inser- 
tion of the plug to prevent display of the signal 46. Upon 
inserting the calling plug, current flows from battery A through 
conductors 16 and 15’ and through the relay 11’. When ringing 
key 56 is released a new circuit is completed through impe- 
dance coil 45 which maintains the actuation of the relay 11’. 
When the called subscriber answers, relay 43 is actuated to 
efface the signal 47. 
TLEPHONE REPEATER. 
S. L. Campbell, Prairie City, Oregon, patent 975,933, Nov. 15, 
1910. 

In the system disclosed in this patent there is a telephone 
repeater circuit with a transmitter and receiver at each end 
and two pairs of associated receiver-transmitters at the re 
peating station. This system requires more than two line 
wires. 

SELECTIVE RINGING MEANS FOR TELEPHONE 

SYSTEMS. 
E. E. Clement, Washington, D. C., patent 976,123, Nov. 15, 
1910, assigned to the North Electric Co., Cleveland, O. 

This invention is designed to enable the “A’’ operator to 
supervise both her own and the “B” end of the trunk and to 
ring the subscriber on a selective circuit without the inter- 
vention of the “B” operators. The trunk line for the “A” 
operator’s position enters the “B” operators position, which 
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is shown in the illustration through the wires 15 and 16. The 
“A” operator has a key for sending impulses over this circuit 
15, 16 for the selective ringing, which key however is not shown 
in the illustration. The “B” operator inserts the plug P* to 
energize relays R® and R*. Thereupon the relays R°® and R* 
are energized, which will light a supervisory lamp at the “A” 
operator’s position. The “A” operator then sends impulses 
over the lines 15 and 16, which energize relay R*. This suc- 
cessive actuation of the relay R’ operates the selective relays 
r, r’ etc., which thereupon selectively associate ringing cur- 
rent from the generators with the line. The commutator D 
is continually rotating. The disconnection of the ringing cur- 
rent is automatic. 


AUTOMATIC TELEPHONE SYSTEM. 

A. H. Dyson, Chicago, patent 974,955, Nov. 8, 1910, assigned 
to Kellogg Switchboard & Supply Co., Chicago. 
This invention relates to systems where first selector, 
second selector and connector switches are employed, and, 
in addition, switches of a fourth class termed “line selec- 
tors,” the line selectors being each connected to a first 
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November 26, 1910. 


selector and having the function of temporarily associating 
the first selector with the calling line by means of auto- 
matically controlled apparatus. The object of the invention 
is to provide means included in the telephone system for 
registering the number of calls made over each line, as a 
calling line, to which a response of the called subscriber is 
received. This is accomplished by associating with each 
line selector mechanism a printing magnet, actuated when 
the called subscriber answers the call, together with an 
adjustable type frame which may be automatically adjusted 
by the operation of the line selector in connecting to the 
calling line so as to bring a type, bearing the number of 
the calling subscriber, into operative relation with the print- 
ing magnet. 

COMBINED TELEGRAPH AND TELEPHONE SYSTEM. 
E. R. Cunningham, Des Moines, Iowa, patent 976,050, Nov. 15, 
1910. 

The system described herein is designed for combined tele- 
phone’ and telegraph purposes and utilizes a telephone line 
over which the telegraph current is ‘sent with the two-line 
wires in parallel, and the telegraph current is received from a 


high potential trolley wire running alongside of the telephone 


wire. Suitable impedance devices prevent interference. 





SWITCH. 

W. Kaisling, Chicago, IIl., patent 975,530, Nov. 15, 1910, 
assigned to Kellogg Switchboard & Supply Cos Chicago, II]. 
The invention herein is designed to provide a new auto- 

matic switch having spherically disposed contacts in which all 

of the parts are mounted to be readily removable and easily 
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adjusted. The wipers receive a primary rotary adjustment 
through the agency of the shaft PS and the second adjust- 
ment of the wipers is accomplished by the shaft SS. The 
primary shaft is rotated by the magnet PM whose armature 
carries the pivoted pawl 48. The secondary shaft SS is moved 
by the secondary magnet SM having a pawl 61. To restore 
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the mechanism the release magnet RM is energized, whereby 
its armature 52 engages the retaining pawl 41 which there- 
upon dis-engages the secondary retaining pawl 42. The pri- 
mary magnet PM with its armature, pawl, and springs is 
designed to be a self-contained unitary device. This is also 
true of the magnet SM and the magnet RM. 


Manufacturing Progress 


A Time Stamp for Many Uses. 

Time stamps are adjuncts to every modern telephone organ- 
ization, just as they are to a mercantile establishment. An 
accurate record of all transactions is the means of frequently 
avoiding arguments and other unnecessary disagreemenrs. 
The Ellis time stamp, manufactured by the Ellis Time Stamp 
Co., 85 Fifth avenue, Chicago, is valuable to telephone people. 
[he company says that the stamp is giving general satisfac- 
tion, and aside from having made large sales to a large 





line of business concerns, it has likewise sold a number to 
telephone companies. 

The illustration shows one type of the company’s stamp, but 
in addition to this, it also manufactures a time stamp that 
shows the exact time to one second. One of the special ad- 
vantages claimed for the Ellis stamp is its size—this is a factor 


that makes it much desired, and one that adds to its usefulness 
in all kinds and sizes of establishments. The price of the Ellis 
stamp is small and it soon repays its cost in many ways to 
the purchaser. 


> 





New Catalog of Diamond Expansion Bolt Company’s 
Specialties. 

No telephone company can get along without at least some 
of the goods manufactured by the Diamond Expansion Bolt 
Co., 90 West St., New York. For all sorts of cable and block 
distribution, location of wall telephones in city buildings, 
cable racking in manholes, drilling brick work, hanging cable, 
and in many other necessary operations in the telephone plant, 
there is a Diamond specialty which will do the work right. 

The company’s catalog No. 282 is so arranged as to enable 
the busy manager, purchasing agent or engineer to find out 
just what he wishes to use and al! about it in the quickest 
possible time. A valuable innovation in catalog making which 
helps to this end is the illustrated index, showing, in three 
columns, respectively, the page number, the name of the arti- 
cle, and a picture of it. Succeeding pages are given up to 
detailed description of the article, ample in text and _ illustra- 
tion, as well as to tables of dimensions and prices. This is 
one of the catalogs which it is essential that every well posted 
engineer, manager or construction man should have upon his 
desk for ready reference. 


A Correction Due Mr. Cook. 

In the Frank B. Cook full-page advertisement, which ap- 
peared November 19, a statement was made, due to a typo- 
graphical error, that his No. 10 protector was not resolder- 
ing but self-soldering. This should have read, “it is a re- 
soldering, but not a self-soldering protector.” 
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The Bristol Company Issues Bulletins on Its Recording 
Instruments. 

A complete set of bulletins issued by the 
manufacturers of Bristol Recording Instruments, Water- 
bury, Conn., shows the advantage the modern operator of 
machinery has over former times in being able to acquire, 
without expensive tests, permanent continuous records trac- 
ing the performance of his machinery, and of atmospheric 
and other conditions affecting it from moment to moment. 
hour to hour, through the day, and day after day. The 
Bristol records have been used by operating men to bring 
about many economies, and wherever they have been taken 
and studied are considered indispensable to the manage- 
ment who wish to get the best results from its machinery. 


sristol Co., 


Among the instruments fully described as to construction 
and use in the bulletins now issued are the Bristol-Durand 
Radii Averaging Instrument for determining the average 
of circular chart records; Bristol’s Long Distance Record- 
ing Tachometer, which may be installed on a switchboard at 
a distance from the point where speed of shaft is to be 
measured, connection being made by a long flexible tube: 
Bristol’s Class 2 Indicating Thermometers, which are ex- 
tremely sensitive, and may be located at a distance from 
the point where the temperature is to be measured; Bris- 
tol’s Recording Shunt Ammeters 
Thermostats, etc. 


; Bristol’s Thermometer- 


al 


New American Protected Terminals. 
The prod of public opinion is making it increasingly diffi- 





cult to operate a telephone exchange with out-of-date equip- 
ment. Until recently there has been little improvement in 
the design of protective apparatus because the demands of 
the public did not reach beyond the efficiency and appear- 
ance of the telephone instrument. But the telephone subscriber 
today has learned to inquire into the central station and dis- 
tributing equipment and to talk learnedly about the relative 
advantages of magneto and central energy, cables and con- 
duits. 

Then too the multiplication of high voltage power lines has 
introduced a new danger into the telephone field. 

These two forces have put manfacturers on their mettle. 
To be sure rates and prices of material have not risen com- 
mensurately with the demand for better service. The demand 
however must be met. 

In protective apparatus the American Electric Fuse Co. has 
taken a significant step to meet this demand. The entire 
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Third—to accomplish these objects without increasing costs. 

This new and improved line has been called the “Blue Rib- 
bon” line and every effort is being made to make the product 
justify the name. 

The “Blue Ribbon” Underwriters’ approved protectors have 
met with a very favorable reception. Many inquiries are be- 
ing received, too, for the new DM Unprotected Cable Ter- 
minal. These two articles were the first offered to the public. 

Type DM is illustrated herewith. It is all metal, light and 

It opens up easily—yet it is water and weather 
feing all metal it stands up in the most severe storms. 


compact. 
proof, 





DM “Blue Ribbon’ Termina DM “Blue Ribbon’’ 
16 Pairs. 26 Pairs. 


The lineman’s time can be cut twenty-five per cent as the 
terminal is especially designed to reduce time and expense 
in installation and subsequent cable work. 
Types AM and FM are metal terminals similar to DM, but 
with fuse and carbon protection. 
Samples of the “Blue Ribbon” line are sent out for exam- 
ination at the manufacturer’s expense. 





Tue Steet Crry Exvectric Co., 1207-19 Washington Ave., 
N. S., Pittsburg, Pa., has issued a bulletin describing the 
Fullman floor outlets. Telephone companies looking for 
the best things in fixtures for their own buildings are heavy 


users of outlets for electric light circuits, and they may 











American Electric Fuse Co., Muskegon, 


Americz line has been very carefully re-designed with three 
objects in mind. 
| irst—to increase the efficiency of each piece of apparatus. 
Second—to reduce the weight and to simplify it to the last 
degree, and 








Mich. Home of “Blue Ribbon’’ Protectors. 


find it worth while to look into this particularly desirable 
design. There may be not a few occasions where these 
floor outlets for electric light wires will fit into a telephone 
installation and please a customer who is disposed.to be 
critical about the method of doing wiring. 
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Condensed News Reports 


Officers of companies ‘are earnestly requested to forward us promptly all financial and other state- 
ments as soon as issued and any items of interest as to their plants and systems 











PERSONAL, 


MR. M. C. RORTY has recently been advanced from the man- 
agement of the Pittsburg division of the Bell Telephone Co, of 
Pennsylvania to important 
work in the office of Mr. 
H. B. Thayer, vice-presi- 
dent of the American 
Telephone & Telegraph 
Co. 

Mr. Rorty has made 
consistently steady but 
none - the - less _ brilliant 
progress up through the 
organization of which he 
is a member. He began 
in 1897, a year after grad- 
uating from Cornell, as 
an installer’s helper un- 
der J. A. Stewart of the 
New York Telephone Co. 
He passed from that po- 
sition through those of 
switchboard troubleman, 
assistant wire chief, and 
wire chief, and was 
later put in charge of 
switchboard cut - overs. 
The first common battery 
switchboards in New 
York, Harlem and River- 
side, were cut into service under his supervision. 

He left New York to enter the engineering department of the 
American Bell Telephone Co. in Boston, where he supervised 
engineering work in connection with placing switchboards, con- 
duit, etc. 

Mr. Rorty has done important work as a traffic engineer, and 
within a limited circle some of his mathematical papers have 
occasioned considerable comment. In November, 1903, he became 
Traffic Manager of the C. D. & P. Tel. Co., Pittsburg, and in 
July, 1906, he was advanced to General Superintendent. His 
work in organizing, and promoting personal efficiency were very 
effective during his stay in Pittsburg. When the general com- 
mercial offices were removed to Philadelphia he was appointed 
Division Manager at Pittsburg, a position which he left to take 
up more important work in New York. 

MR. GEO. K. GANN, traffic manager of the Lincoln Tele- 
graph & Telephone Co., Lincoln, Neb., has during the last few 
weeks been receiving the congratulations of his friends on the 
arrival of a son. TELEPHONY is somewhat backward in spread- 
ing the news of this event in the history of the Nebraska 
system, but will back the pride it takes in being possessor of 
the news, and the cordiality of its good wishes, against those 
of any Nebraska friend of the state’s enthusiastic worker. for 
good long distance service. 





Mr. M. C. Rorty. 


NEW COMPANIES. 

GORDONVILLE, MO.—The Gordonville Telephone Co. has been 
incorporated by Lewis C. Hitt, A. S. Poe, M. H. Kupke and 
others. 

BRAGGS, OKLA. (Creek County).—The Braggs Telephone Co. 
has been organized with a capital stock of $1,000. The incor- 
porators are A. C. Clark, G. C. Breedlove, Claud Hamilton, all 
of Braggs, Okla. 

JESTER, OKLA.—The Jester Telephone Co. has been incor- 
porated with a capital stock of $2,000 by W. F. Corder, A. W. 
Lock and L. J. McMinn. 

GUTHRIE, OKLA.—The Northwest Motor Co., of Oklahoma 
City, has been incorporated with a capital stock of $100,000, by 
Chas. Sockler, C. P. Wickmiller, Earl Worl and M. M. Flickenger, 
all of Kingfisher, Okla. The purpose of the company is to build 
railroads, telegraph and telephone lines. 

NARDIN, OKLA. (Kay County).—The Peoples Mutual Tele- 
phone Co. has incorporated with $5,000 capital stock, at $25 per 
share. The company is composed of the following: N. Goin, I. S. 
Arnold, J. W. Coffelt, John W. Parker and A. R. Havens, all of 
Nardin; and W. J. Porter of Blackwell, Okla. 

ALTOONA, PA.—The farmers of near Belden met at the Tom- 
linson schoolhouse in Bedford Township and organized an Inde- 
pendent telephone company. Connections wif hg™made with the 
Bedford County Telephone Co. of Bedford, or which Mr. Budd 
is manager. Ambrose Crissman is secretary of: the company, 
and J. F. Reighard, treasurer. 

SAVO, S. D. (Brown Co.)—The Savo Farmers Telephone Co., 
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with a capital stock of $2,000, par value of shares $40, has been 
chartered by the secretary of state. Erick Erickson, Erick 
Rauma and K. A. Hukari are the incorporators. 

PORTLAND, TEXAS, (San Patriclo County).—The Portland- 
Rosita Telephone Co. has been organized. The capital stock is 
$1,500; incorporators are E. A. Rachal, C. P. Rachal, J. A. Shaul 
and others. 

WEBSTER, TEXAS, (Harris County).—The Tri-City Telephone 
Co. has been incorporated with capital stock of $2,000. Incor- 
porators are: H. W. Benton, W. Thompson, J. A. Worley and 
others. 

ANTIGO, WIS. (Langlade County).—The Farmers Telephone Ex- 
change has been recently organized by a number of local resi- 
dents. The following officers have been elected: President, D. S. 
Stewart; secretary, J. H. Howe, and treasurer, Louis Winter. 
Several miles of poles have already been set. 


FINANCIAL. 

CONCORD, N. H.—The Coos Telephone Co., of Berlin, has in- 
creased its capital stock to $153,000, a certificate to that effect 
having been filed at the office of the secretary of state. 

COLUMBUS, OHIO.—The state tax commission has fixed the 
following valuations on the properties of the telephone companies 
doing business in Highland county. Citizens Co. of Mowrystown, 
$2,400; Home Co. of Greenfield, $21,237; Home Co. of Hillsboro, 
$13,090; Careytown telephone, $910; Adams Co. Telephone Co., $91; 
Central Union Co., $31,385; Mt. Orab Co., $208; Waverly Co., 
$560. 

RUDD, IA.—The Rudd Mutual Telephone Co. has applied to the 
city council at Rockford for a franchise to enter the latter place. 

SIOITX CITY, IA.—The Woodbury County Telephone Co., of 
which A. J. Westfall, United Bank Bldg., Sioux City, is presi- 
dent, has been granted 25-year franchises in Sergeants Bluff and 
Salix within the past thirty days. Mr. Westfall reports that the 
company expects to build extensively. 


CONSTRUCTION. 


ARKANSAS PASS, ARK.—John Hotto, owner of the Aransas 
Pass Independent telephone exchange, is putting up a telephone 
line to Tarpon, across Redfish bay. It is to be a metallic circuit. 


PERU, IND.—The Home Telephone Co. will soon enter upon 
the work of a new exchange building. When completed new 
automatic switchboards and equipment will be installed therein. 
The company has purchased a new site for the building and 
the work of carrying out these improvements will be entrusted 
to a committee composed of Dr. J. E. Yarling, Dr. W. A. Huff 
and Joseph Bergman. 

CORWITH, IO0WA.—The Corwith Telephone Co. is putting in 
a new switchboard, new cables, new cross-connecting-rack and 
new poles, preparatory to moving the s~‘*tchboard into new quart- 
ers. : 

EDDYVIELLE, IA.—The Eddyville Telephone Co. has just fin- 
ished installing a new switchboard. 

WELLINGTON, KAN.—Manager Dorsett of the Farmers Tele- 
phone Co. is installing a new switchboard at South Haven. The 
new board will have a hundred drops and be modern in every 
respect. The office of the company at South Haven has been 
moved on account of the growth. It will take probably ten days 
for Mr. Dorsett and men to complete the work. The work of im- 
proving the system over the entire county will not begin for some 
time. 

GRAPEVINE, KY.—The Perry Telephone Co. will soon erect 
a telephone line from Grapevine to Langnaugh, via Chestnut 
Gap. 

PIKEVILLE, KY.—The Eastern Kentucky Home Telephone Co. 
will, it is announced, construct lines from Pikeville to Brush 
Creek, 18 miles, an important connection. All necessary construc- 
tion material will be needed, as well as telephones to supply the 
line. Address N. Starkey, manager, Eastern Kentucky Home 
Telephone Co., Pikeville, Ky. 

THORNTON, KY.—The Thornton Telephone Co. will overhaul 
and repair its local Independent telephone lines, necessitating 
considerable material. Some new lines are also in process, Ad- 
dress John S. Webb, manager, Thornton Telephone Co., Thorn- 
ton, Ky. 

DENHAM SPRINGS, LA.—The Maurepas Telephone Co. will 
extend its telephone lines from French Settlement to Denham 
Springs, a distance of 23 miles. 

GRAND RAPIDS, MICH.—The Citizens Telephone Co., it is 
reported, is making plans to install a branch exchange at Plain- 
field and Cort Avenues, in the north end of the city, about the 
first of the year. The system will be equipped for 1,500 lines. 









IRONTON, MINN.—Twelve subscribers have already been se- 
cured in this village for the new telephone line and the same will 
be extended from Crosby and will thus give Ironton connection 
with the Deerwood-Crosby service recently inaugurated by the 
Deerwood-Aitken Telephone Co. 

SEDALIA, MO.—The system of the Home Telephone Co. here, 
it is reported, is soon to be entirely reconstructed and many mod- 
ern improvements installed. A new building for the exchange 
is contemplated, but nothing definite in this matter has been 
settled. 

DILLON, MONT.—The Gilmore & Pittsburg Telephone Co. is 
busily engaged in constructing a first-class metallic circuit tele- 
phone line to connect Salmon, Leadore and Gilmore, Idaho towns, 
and Armstead, Mont. A switchboard will be installed in each of 
the four places and ranchers along the lines will also be given 
connection with the line. Altogether about 300 miles of lines are 
to be built. 


SARANAC LAKE, N. Y.—The Mounrwe.m Home Telephone Co. 
of Saranac Lake and the Clinton Home Telephone Co. of Platts- 
burgh on November 6th at 4 p. m. completed the connection of a 
copper toll line about 70 miles. The line will open up telephone 
communication between Saranac Lake and points along Lake 
Champlain. 

NIAGARA, N. D.—The Tri-County Telephone Co. has just 
completed the construction of 6 miles of new line in and about 
Shawnee, installing 8 new telephones. 

NEWARK, OHIO.—Architects Howard & Marriam of Colum- 
bus have awarded the contract for the construction of a new 
plant for the Newark Telephone Co. to J. C. Davidson of Colum- 
bus, and it will be an extensive structure. The company is ex- 
tending a complete new line of wires between Newark and Gran- 
ville. This will make the service a six-line circuit, it formerly 
being a two-line circuit. 

LAKEVIEW, ORE.—The Lake View-New Pine Creek Electric 
Co. has a contract for constructing a telephone line between 
Adel and Plush, a distance of about 20 miles. A switchboard will 
be installed at Adel for the use of branch lines. Later the com- 
pany will install a switchboard at Didwell, Cal., for the local sys- 
tem to be installed there soon. 


BRADY, TEX.—J. J. Paxton and C. A. Fancher, who own and 
operate a telephone system at Brady, will expend about $12,000 
in improvements. The work will be completed shortly after the 
first of the year. 

EDMONTON, ALBERTA, CANADA.—The remarkable increase 
in the number of telephone subscribers during the fall months 
has come pretty close to taxing the capacity of the present 
plant of the Edmonton Municipal Telephone Co., and it has been 
found necessary to place an order for a 500-line addition to the 
present plant which has a present capacity of 2,500 line. A 500- 
line installation was made during the present summer and com- 
pleted barely in the time to meet the increased demand for tele- 
phone services in the city. It is probable that the new addition for 
which an order has been placed, but which cannot be installed 
until some time in January, will be required almost as soon as 
completed. The cost is $29.42 per line, or in all $14,710 for the 
installation. At the present time there are only 100 lines to 
spare. The subscribers number 2,126 but in addition to these there 
are about 270 government trunk lines, and lines to private branch 
exchanges, so that the margin for new subscribers is already very 
small and as in the past few months the increase in telephone in- 
stallations has averaged almost 70 telephones per month, it will 
be seen that the order for a 500-line addition has been placed 
none too soon. At the present time the number of telephones in 
use by the 2,126 subscribers is 2,406. The difference between the 
number of subscribers is accounted for by the use of more than 
one instrument on a line. 

ELECTIONS. 


POCAHONTAS, ARK.—The Mutual Telephone Co. at Poca- 
hontas, Ark., has elected the following officers for the ensuing 
year: President, C. H. Carter, of Maynard, Ark.; vice-president, 
W. M. Ulmer, of Brockett, Ark.; secretary-treasurer, Perry Spikes, 
of Ingram, Ark. 

TRILLA, ILL.—A meeting of the Lerna Mutual Telephone Co. 
was held recently and new officers for the year were chosen as 
follows: President, S. O. Beals, Trilla; vice-president, A. D. 
Stephenson, Lerna; secretary, R. G. Hall, Lerna; treasurer, J. M. 
Price, Janesville; trustee, J. W. Brown, Trilla. The monthly 
dues of subscribers were raised from 20 to 40 cents, and to non- 
subscribers from 50 to 57 cents. The company was found to be 
in good condition in every way. 


FONDA, IA.—Mr. G. F. Tincknell, for some time connected with 
the Northern Telephone Co., has been recently elected secretary 
of the company to succeed Ray Wilde. The headquarters of 
this company have been moved from Fonda to Alta, Ia. 


CHATHAM, N. Y.—The Chatham Co-Operative Telephone Co. 
at its recent annual meeting elected Dr. W. R. Starks president 
of the company. Other officers are: Vice president, P. G. 
Babcock; secretary, F. B. Pratt; financial secretary, W. H. Hous- 
man; treasurer, R. W. Seymour; directors, C. H. Allen, E. B. 
Gifford, L. Eberle, J. H. Page. At this meeting debts of the 
company were ordered paid. 


DANTOWN, PA.—The following officers were elected by the 
stockholders of the Summit Independent Telephone Co.: Presi- 


~ 


dent, S. W. Cole; vice president, C. D. Miller; secretary, J. W. 
Gaugh; treasurer, N. J. Walton; directors, Merrick Warren:and 
George Manning. The company has had a prosperous year. The 
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system is giving general satisfaction and they expect to extend 
their lines considerably the coming year. 

LARIMER, PA.—The Larimer Telephone Co. stockholders met 
at the office of J. L. Kendall and elected the following officers: 
C. H. Christner, president; F. L. Bittner, vice president; William 
Mazer, treasurer, and J. L. Kendall, secretary. The company 
voted to increase capital to rush building of lines passing through 
Wittenberg, Greenville and Southampton and to complete same if 
possible this fall. 


MISCELLANEOUS. 

DUNSMUIR, CAL.—The Southern Pacific Railroad Co. is in- 
stalling a telephone system on its Shasta division, with a total 
of 291 miles of circuits. This circuit covers a 206-mile section of 
the main line between Ashland, Oregon, and Red Bluff, Cal., and 
a branch of ninety-five miles from Weed, Cal., to Klamath Falls, 
Oregon. The dispatcher is located at Dunsmuir, Cal., which is 
ninety-eight miles from Red Bluff, the southern terminal of this 
circuit. There are twenty-five stations on the circuit, twelve 
being located between Dunsmuir and Red Bluff, nine between 
Dunsmuir .and Ashland and four between Weed and Klamath Falls. 


ALEDO, ILL.—The Viola Mutual Telephone Association has 
been busy during the past week moving its switchboard into the 
building recently purchased by the organization. They expect 
to be ready to open up for business very soon. Some damage 
was done by turning on the current from the power house and 
a number of telephone wires resting on the trolley wires caused 
the current to run into the switchboard and the sonsequences 
were that considerable damage was done to the switchboard, also 
a number of telephones were burned out. 


BELFAST, ME.—The Waldo Telephone Co. has leased rooms 
in the Savings Bank Block and will soon move its exchange into 
the building. The operating room, rest rooms, etc., will be on the 
upper floor, and the business offices will be on the ground floor. 


RED WING, MINN.—A deal was consummated several days 
ago whereby Ed Stolp became the owner of the Oronoco Telephone 
Exchange. Keane Bros. have found that ‘this property was 
too far away and demanded too much of their time to be a 
paying proposition for them—hence the sale. 

KANSAS CITY, MO.—The Home and Bell telephone companies 
both suffered damage and a break in service in a certain district 
when heavy cables carrying about 200 wires apiece were melted 
and caused to break by the heat from a fire which destroyed a 
nearby barn. 

ST. LOUIS, MO.—According to dispatches from that city the 
Bell Telephone Co. was quite a heavy loser in a fire which oc- 
curred on Pine St. The telephone company had about $50,000 
worth of poles stored on the second floor of the building. 


KILBOURNE, OHIO.—Interested parties in the Kilbourne 
Mutual Telephone Co. are to have a meeting in Kilbourne, Dela- 
ware Co., Ohio, soon. The company now has about 100 sub- 
scribers, and expects to furnish telephone service soon. It is the 
belief of the promoters that this will be at the rate of 50 cents 
per month or less. The officers of the company are: President, 
Ray Van Sickle; vice-president, Clinton Blayney; secretary, O. M. 
Harris; treasurer, Orrin Reed; trustees, Claude Van Sickle, R. B. 
McCammon, Wm. Fegley, W. C. Humes, C. F. Rodenfels, Frank 
Mayfield and Thomas Salmon. The company proposes to take 
over the lines of the Citizen's Telephone Co. extending into its 
territory, if the purchase can be consummated agreeably. 

VERDEN, OKLA.—The Verden Telephone Co. has just moved 
into larger and more commodious quarters on the second floor 
of the new bank building. This system was started about four 
years ago by Mr. C. H. Rosevelt and his son. From a beginning 
with about 34 telephones at that time the company has grown 
until it is now giving service to over 300 subscribers, and owns 
a great number of rural lines into the surrounding territory. 

ERIN, TENN.—The Home Telephone Co. has sold its plant in 
Houston county to a stock company composed of W. R. Boone, 
G. W. B. Marable, A. J. Mitchum, S. W. Lashlee, L. Uffelman. 
G. B. Sullenger, and G. P. Atchison, and J. F. Sullivan is general 
manager. The plant will be overhauled and remodeled and many 
improvements made. 


UNDERGROUND. 
CLARKSVILLE, IA.—The Corn Belt Telephone Co. (Waterloo) 
is engaged in placing the wires in the business portion of this 
place in underground conduit. 





Milwaukee Officials Oppose Consolidation of Fire Alarm 
System with Police Telephones. 

Arguments have been advanced by Fire Chief Clancey 
and Chief of Police Janssen, of Milwaukee, to prove the 
impracticability of consolidating the fire alarm system with 
the police telephone system. The principal objections seem 
to be based on the theory that each department should 
have absolute jurisdiction over its own signal service. 

Alderman a}noid has introduced in the Council a reso- 
lution to have the mayor engage an engineer to investi- 
gate the plan for consolidating the systems. The alderman 
believes this city will save $15,000 annually. 
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